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ZUVONTIKN apovoiaon

H Excellence & Lean Management Consultants sivail stailpiocc cUHBOUAWV EMLXELPROEWV LE
napouocia 30+ xpovwy Tou TapEXel OAOKANPWHEVEG AUOELG ETILXELPNOLOKNG avadlopyavwong Kol
OPYQVWTLKAG QVATTUENG yla T BeAtiwon amodoong Twv eMXeElpnoewy, L6k SlapopPpwHEVES Kot
TIPOCOPUOCUEVEG OTIC OVAYKEG TOU TIEAATN HOC, HECA ATMO OCUUPOUAEUTIKEG KOl EKTMALOEUTIKEG
UTUNPEODLEG.

Toueig §eldikevong otnv Opydvwon Kat Aloiknon Twv EMLXELPHCEWV

¢ [SO — Zuotipata Ataxeipong

¢ Ermyelpnotakn Avadlopyavwon & Opyavwtikn Avantuén
¢ Itpatnytkn — Marketing — Opyavwon MwAncswv

e Xpnuatootkovouikn Opyavwon

e Logistics — Supply Chain

e Cyber Security & GDPR

* HR Management

e Avarnrtuén Ikavotitwv — Training & Coaching

¢ Erild oy Npocwrikou

H duvartn opdda senior consultants

I18LaiteEPO AVTAYWVIOTIKO oG TTAEOVEKTN LA amtoTeAEL, N duvartr opdda senior consultants mou:

e ArtoteAeital amd KOTOELWUEVA OTEAEXN, UE ONUOVIIKEC EUMELPIEC A0 MEYAAEC €AANVIKEG Kal
TIOAUEBVIKEC ETIXELPAOELG, TIOU KAAUTITOUV €va eUPU GACHA QVTIKEWWEVWY SpaoTnpLOTNTOC.

o ALaBETEL LKOVOTNTO TTAPOXNG OAOKANPWUEVNG TIPOCEYYLONG OTOV KUKAO: «8layvwon — HeAétn —
edappoyn — eknaibsuon — coaching» yla tnv edoppoyr Kat eniteuén anoteAeoUATWY.

e Aflomolel olyxpovec peBoOdoug kal cuotnuota amo tv Olebvh sumelpia Twv EMITUXNUEVWY
ETUYELPOEWV.

¢ ExeL mpocavatoAlopd mpog tn BeAtiwon andédoong Kat T Leiwon KOGToUC.

H amootoAn pog

Xtiloupe OXECELG OTPATNYIKNG OUVEPYAGCIOG HE TOUG TEAQTEG MOG KAl OUMBAAAOUME oOTnV
QVamTUELaKr TOUG Topeia, aflomolwvtag Kol Tpooapuoloviag ot LOLaUTEPEG QVAYKEG TOUG,
oLYXPOVEG LeBOBOUG Kol SLeBVELG TPAKTLKEG TNG ayopAC oTnV Sloiknon TV EMLXELPOEWV.

30+ xpovia afloniotng napouvciog — 2.500 LKOVOTTOLNUEVOL TTEAATEG

Ta 30+ xpovia aflomiotng mopouciog, pe MAvw omnd 2.500 KOvOMOLNUEVOUG TEAATEG, N
HOKpOXPOVLA KOL ETILTUXNHUEVN CUVEPYAOLA LOG OTOUG TOUEIS Tou Spactnplomololaote, aAAd Kol n
ouada TwV EUTTELPWY CUVEPYATWV LAC, OMOTEAOUV gyylnon yla o apolaia emwoeAni cuvepyaoia.

A .
H ouvbedepévn etaupia SKACTIVESALETY

H Active Safety mapéyel unnpeoieg Yyeiag kat AoddAeloc tng Epyaciog kat ival adelodotnuévn wg
EE.Y.M.M and 1o Ynoupyeilo Epyaciag. Eival pélog otov MAIYMEN, to enionuo 6pyavo tou kKAddou
Kol ekAeypévo HéENoG oto A Tou cuvSEapou. lNa meplocdtepeg MAnpodopleg oag MAPATEUTOUE OTO
www.active-safety.gr.
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5CPF® Sales Retail Model
H oAokAnpwpévn Avon BeAtiwong anddoong oto Retail

H BeAtiwon AntG800NG TWV KATACTNHUATWY

310 Alavikd EUmoplo, Ta KOTOOTAUATA €volL Ol HAXLUEG HOVASEC, KaBwC anoteAoUv Ta onUELa TTOU
gpxovtal o Guolkn emadn HE TOV TEAATN, TA ONUELX TIOU «TIPAYUATWVETALY N OTPOTNYLKN KO
TLOALTLKNA TNG EMLXELPNONG.

H BeAtiwon anddoong TwWv KATOUOTNUATWY Kat | avénon twv nwAnocswv, anoteAei KabopLoTiko
TLOLPAYOVTO YLOL TNV QVATTTUEN TG EMXELPNONG.

‘OAeg oL eTalpleg €X0UV MWANTEG KAl KATIOLO MAQLOLO AglTOUpYLOC TWV TIWANCEWV.

TL elval auTd Tou Pmopel va KAvel Ttnv dladopd LETALY aVIAYWVLOTIKWY ETILXELPIOEWVY;
‘Exete avahoylotel molo Ba ftav To anmoTéAsoUA yLa TNV ETIXElpPNON oag av:

- 0O 8giktng ayopaotég / eLoEPXOEVOUG OTO KaTAoTNHA, BeEATIwvoTay Katd 10%, 20%;
- 0 &ciktng agia ayopdg / ayopaoth, BeAtiwvotav 10%, 20%;

H eniteuén tétolwv otoxwv dev yivetal pe euxég. Anartel:

1. ‘Eva oAokAnpwHEVO HOVTIEAO OpyAvwong Kot Asttoupyiag, mou mpoUlmoBEtel otL Bpilokovral
KoL AsltoupyoUlVv oe Loopporttia, ot 5 Kpiowpol Mapdyovteg Anodoong, ta 5 CPF, mou eilval to
Opopa kat n AlmootoAn, n ZTpatnyikr , To OpyavwTtikd mAaiclo, to AvBpwriivo Auvapikd Kot n
Hyeola.

2. Ivotnua agloAoynong kot BeAtiwong S€LoTHTwV Kot anodoong Twv NWANTWV
To obotnua afloAoynong de€LoTATWY UEe OKOTIO TOV EVIOTILOUO TwV Suvatwy S££LOTATWVY KOl TwV
Se€lotAtwy yla BeAtiwon, KaBwg kat ot evépyeleg BeAtiwong péow ekmaidevon 1 / coaching yla
v avamtuén tou Suvaplkol TwV TMWANCEWY, OMOTEAEL TO ovaykoio CUUTARPWUC TOU
0PYaVWTLKOU TAaLoiloU.

3. ‘Emévduon otov meAatn’, pEca ano tnv ENEvEUON 0To avOPWMIVO SUVAHLKG.

OL emuyelprioeLg emevbUOUV CNLAVTIKOUG TTOPOUG YL TNV SnULoUPYLa LAKPOXPOVIWY OXECEWV WE
TouG TeAdTeg TouC. Emévduaon otov meAdtn onpaivel Snuoupyla euXAPLOTWY cuvaLeONUATWY,
ME Baolkd TUAwvVA TNV TMOLOTIKN €§UmMnpEtnon, Tmou efaptatal amd TI OTACEL YVWOELS,
Se€10TNTEC KAl cUTEPLDOPA TOU TIPOCWTILKOU EEUTINPETNONG.

To avBpwnivo SUVAHLKO TIOU SIVEL TN PAXN OTO KOTOOTHOTA £lval aUuTO ToU XTi{eL TN oXéon HE
tov meAdtn kol pmopel va kavel tnv Swadopd otov avtaywviopd. Eivalr o mopog tng
emuyelpnong, mMou e MKPH €MEVEUCN Ot QUTOV (OTAON, YVWOELS SeELOTNTEG, cUUTEPLPOPEC)
prnopel va odnynoet aueoa otn BeAtiwon anddoong kat kepdodopiag tng emyeipnong.

H oAokAnpwpévn Auon BeAtiwong andodoong oto Retail

H Excellence & Lean Management Consultants 6nuioUpynos pia oAokAnpwpévn AUon BeAtiwong
anddoong oto Retail, mou amoteAsital anod dvo evotnteg Spdong mou sivat:

A) ZupBouleutiké Yrinpeoieg - 5 CPFC Retail Model

Adopd otnv cupBoudeutiki mapéupoon yia tnv dnuoupyio Asttoupykol Movtélou Yrepoyng oto
KaTaotnua

B) EkmalSeuTIKEG Yinpeoieg - Retail Excellence

Adopd og opdda ekmMOLSEUTIKWY TTPOYPOUUATWY YLO TNV avantuén de€lotAtwv:

- MWANTWV KATOOTNUATWY

- TOULWY KOTAOTNUATWY

- AteuBuvtwy — poloTapévwy ALoiknong KOTAOTNUATWY
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5CPF® Sales Retail Model
H oAokAnpwpévn Avon BeAtiwong anddoong oto Retail

H mnpooéyyion 5CPF (Critical Performance Factors - Kpiowot Mapdyovteg Amodoong) mou
ovantuape, amoteAel pla OAOKANPWUEVN TPOCEyylon, ywa tn BeAtiwon tng Amodoong twv
ETUXEPNOEWV, CUVOALKA N ETILHLEPOUC TUNUATWY TOUC.

H npooéyyion 5CPF ekdpalel Tnv avtidndn ot n BeAtiwon tng anddoong Klag enyeipnong 1 evog
TUAUOTOG TNG, OIMOLTEL TNV EVAPUOVLON KO LOOPPOTLAL TWV 5 Kpilolpwv napayoviwv anodoong 5CPF
TIOU OTLG MWANCELG §eLdIKEVETAL WG EENG:

1. Opapa— AnootoAn - Afieg - Zto)oL

2. Itpatnywn & EuBuypdpuion (Alignment)
3. Aopn & Zuothuata

4. AvBpwrnivo Auvapiko — To Z0othpa HR

5. Hyeoia

The 5CPF© Model

MNpolmébeon yla

QTMOTEAECUATIKOTNTA:
AvBpumvo H wopporia twv 5
Avvapiko oLPAyOVIWV

Aopn) &
TuoTipaTa

ZKOMAG : H aplotn e€umnpEtnon Tou MNeAATn e TAUTOXPOVN EMITEVEN TWV OTOXWV TNG EMLXELPNONG.

H mpooappoyr] tou poviélou oto Retail, e cuvomTikr avAdAluon, mopaTiBeTaL OTN CUVEXELA.
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5CPF® Retail Model - Mg pua potid...
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Evdelktikn avaiuon twv napayovtwv 5CPF oto Retail

1. Opapa-AnootoAn-Aisg - ZToxoL

E€elbikeuon Tou opApaATOC, TNE ATOCTOANC KAl TwV afLwV TG ETALPLOG,

MNwg emikowvwvoLvTal Katl epapuolovtal 0To KATAoTNA, TTwE ekdpalovial oTov eAATN
AVATTTUEN TOU HOVTEAOU LKOWVOTHTWY LE CUYKEKPLUEVEG cUUTEPLDOPEG oL oTtoieg Ba cuvdEovtal
JE TIC afleg.

Erukowvwvia, Staxuon opapotog péow workshops, ekmaibsuonc, K.Am.

P EumESwon eTalplkng KOuAtoUpag.

v v Vv

v

2. Itpatnylkn
2.1. Etoupiki otpatnywkn kat H EvBuypappion (Alignment) tng alvoidag:

Eruyelpnuatikol otoyot (Tu)

Emyelpnuatikn otpatnykn (Mwg)

YtoxoL marketing (ETUXELPNUATIKEC TOKTLKEC)
Itpatnywn Marketing

MNpoPBAePn kal Ztoxol TwAnoswv (Taktikég marketing)
ITPATNYLKA TIWANCEWVY

TOKTLKEG TTWANCEWVY

v v vV vVvVvevw

2.2 Movtélo E§uninpétnong tou MeAartn
P Ta «4 BApata tng NwAnong», mpooappoyn Kot aloAoynon tg epapproyns
P Taktikeg e€unnpEtnong tou meAdtn- Opla
P Métpnon tng ertokePpuotntag & petatpePpotnrog, katdAAnlo reporting, otdyot
P  Métpnon kavormoinong nmehatwyv- Mystery shopping

2.3. IZtpatnykn Katootipatog

Epdavion Kataotiportog

E€wtepikn (MpdoPaon- TauméAheg-Parking),

Eowtepikn (Dwtlopog- Kabapotnta- MpooPacipudtnra)
Ermonuavon : Tyég, Eldikée Emonuavoelg (Mpoodopéc — DuAradio )

v v v Vv

ZuMoyn Kataotrpoatog

Merchandising: To «tafiéL tou meAdtn»
Services kal mpowOnon Toug

MpoBoAég — Promotions

MoALTIKA THWY, TL SlaxelpileTal To KATAoTNUA

v v v Vv Vv

v

AvedobLacpnog
» Push — Pull, Zuxvotnta, Minimum Stock

P  Aviaywviopnog

> Kepbdodopia
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3. AopA Kaw Tuothpota

Etaupiky Opydvwon

Opyavoypappa — Tunpotonoinon Soung
PoAol kat appodlotnteg, meplypadEg epyaciog
OL 6Ladkaoieg

Ta EMUEPOUG OPYOVWTLKA CUCTAMATA

v v vV v Vv

Opyavwon Kataotrpatog

PoAol kat appodlotnteg, meplypadEg epyaciog
Anapaitnta skills & Competencies

Aeikteg anodoong kabe Bgong

v v v Vv

Npoypappatiopdg AvBpwrivou Auvaptkol
AOvapn KataoTtnUATwy Pe Baon tov tlipo
Qpapla pe Baon tnv emokePLpdtnTa
I6avikr) ouvBeon Full Timers /Part Timers

v v v Vv

v

Awdikaoisg Kataotpotog

Juppopdwon e Stadikaolieg eTalpiag, mMwe EMITUYXAVETAL

P Amlomoinon edpappoywv (lean management) KpaTWVTOC AUTEC TTOU TpooBETouv afia yla tov
meAatn

v

P ZtoxoOsoia ko Reporting Kotoothpatog
MNwg praivouv oL oTo)OoL, TToLoL €lval ot KATtdAANAoL, MwG e€atopkeUovTaL
Tuyvotnta evnuépwong - KataAAnAa KPIs (Key Performance indicators)

v v

Emkowwvia Etoupiog npog Katdotnua (kat aviiotpoda) yia O£pata:
ZuMoynG — Tiuwyv — MpoBoAwv —AladikacLwv

Tuyvotnta - dlaxeiplon tng moAAAmAn g evnuépwong - “spam”

Kavéveg, éopeuon avtandkplong/anavinong ano «Kevtpika»

v v v Vv

4. AvBpwrivo Auvapko

P AnawtoUpeveg Ikavotnteg (Competency Matrix)
P AnmotUmwon Twv KAVOTATWY (competencies) mou eival cUUPWVEC Pe TNV  KOUATOUpPA TOU
opyaviopou

Eknaidsuon kal Avantuén avlpwnivou SUVALKOU

Elcaywylkn ekmaidevon, untodoxn véou epyaloléVoU OTO KATAOTNUA
Exnaidevon oto Mpoiodv — Eknaidevon os Stadikaoieg

Exnaidevon tkavotAtwy (skills)

AMa epyoleia ekmaidsuong (e-learning, on-the-job training)

v v vV vV

v

Avadelgn kat Aaxeipion TaAéviwy
Kputipla & MeBobdohoyia Avadeléng kat Avamtuéng oteAexwy
P Sxeblaopdg MAdvou kaptépag/ MAGvou Sladoxng

v

» MNpoocéAkuon Kal eAoyn
P Me Bdon Tig emBUpNTES LkavaTtnTeg (competencies) kat dg€lotnteg (skills)
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Alad1KaoleG EVOWUATWONG OTO KATAOTNUO
JUOTAMOTA KOl TIOALTIKEG apoLBWV

P ItaBepég apolPEg - bonus
5. Hyeola
P Hyeoia
P Z0udwvn Ue o Opapa-anootoAn Kat afieg Tng Etatlpiag
P Na obnyei otn owotr epappoyn (implementation)
P Na obnyei otnv avantuén twv avBpwnwv (feedback , coaching) kat tng opddag

v v vV vVvew

v v v Vv

Awoiknon ™ Antdédoong

Mpoodloplopdc Twv KaTaAAANAwy SelkTwy yia KABe B£an, TUAUA, CUVOAO KOTAOTHUATOC
Na odnyel otnv avamntuén kat emiBpdpeuvon Twv avBpwnwy

Sales Floor Management

JUVAVTIOELC TPOOWTILKOU (KABe mote-TL O¢partal)

ATOULKEG ouvavtnoeLg mpoilotapévou (1-2-1 meetings)

OwovopkA Alaxeipion Katootipatog

Awaxeiplon Aoyaplacpot ekpetdMevong (Profit & Loss Account)
Emikolvwvia PEe To KOWWVLKO TEPLBAANOV TOU KATAOTILATOG
Corporate Responsibility, emadn e TL¢ TomkEG ApXEC
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Eknadevtikég Yninpeoieg - Retail Excellence
H npoogyylon pag otnv Eknaidsuon kat Avamntuén twv Avhpwnwv

H ‘enévéuon otov nehdtn’ péoa anod tnv ENEVSUCH 0TO AVOPWTLVO SUVOLILKO.

OL emyelpnoelg enevélouV CNUAVTIKOUG TOPOUG YL TV SnULoupylol LOKPOXPOVLWY CXECEWV HE
TOUG TteAATEC TOUG. EmMévduaon atov meAdTn onuaivel tnv Snuloupyia EUXAPLOTWY CUVALCONUATWY, LE
Baolkod TUAWVA TNV TLOLOTIKA EEUMNPETNON, TIOU £€0PTATOL QO TLG OTACELS YVWOELG, S£ELOTNTEC KOl
oL UTEPLPOPA TOU TIPOCWTILKOU EEUTINPETNONG.

To avBpwmnivo Suvapkd Tou SlveL T PAXn oOTo KotaoThpata , elval auto mou Xtilel tn oxéon Ue
TOV MEAATN KoL Vo KAVEL TNV SLadpopd OTOV AVTOYWVLOHO.

Eival o mopo¢ tNG emiyelpnong, mou HE MKPR €MEVSUON Of AUTOV (OTAon, yvwoelg SeflOTNTEg,
oupnepldpopég) pmopet va odnynoel dueoa otn BeAtiwon anodoong tng emniyeipnong. H emévéuon
oTNV eKkmaldeuon Kal avamntuén Twv avBpwnwyv o pla alucoida tou AlavikoU Eumoplou, mpénel va
glval oTIC AUECEC STPATNYLKEG TNG MPOTEPALOTNTEC KL VO IOTEAEL L LOVIUN ALToupyia TnC.

H e&eldikeuon oTLG LBLALTEPATNTEG TNG ETALPiOG

JTNV mMpooéyylon pag otnv Ekmaidsuon kot Avamntuén twv avBpwnwy Lag enixeipnong, oxedialouvpe
palli pe tnv eruyeipnon kot €EELSIKEVOUME TA €KMALSEUTIKA Tpoypaupota, adol Tpwia
Slepeuvnoou e Ta TOPATMAVW OToLXEld KABWE Kal To HOVIEAO AsltoupyiaG TWV KATAOTNUATWV
(operating model)

Mta onuavtiky mopatipnon: H 6An Stepyacia tng ekmaidsuong kot avantuéng twv avBpwnwv dev
elval pla «business as usual» SouAeld tou tUAUatog AvBpwrtivou Auvapikol. Amotelel epyolelo
JTpatnylkng tng Emuxeipnong kot xpeldletal tnv evepyr umootnplén OAwV TwV OTEAEXWV TNG
Eekvwvtog amo tov Meviko AleuBuvrn.

Ta eknawdsvtika npoypappata ‘Retail Excellence’

1. Avaviki NMwAnon

e Avamtuén Anodoong otn Alavikr MwAnon
Retail Sales Coaching
Selling through Service
Ta 7 Bpata otn Atavikn NwAnon
Xtilovtag To Movtélo NwAnong
AnoteAeopatikotnTa otnv Emwowwvia | & I

2. E§unnpétnon Nehatwv

e Hyeola E¢unnpétnong
Service Excellence
ATIOKOTAOTAON IXECEWV WE TOUG MeAdTeg
Generate Customer Experience Toolkit
Edapuoopévo Merchandising

Ateukpviloupe OTL Ta TPOYPAUMOTA €ivol eVOEIKTIKA Kal UmopolV va cupmtuxBolv n va
EUTTAOUTLOTOUV TIEPOLTEPW OVAAOYOL HE TIC LOLALTEPOTNTEG TNE KAOE EMIXElpnONC.
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H Opada ZupBouvAwv & Eknatdevtwv

Mia éunelpn kat duvartn opdada senior consultants, e oNUAVTIKY EPYOOLOKH EUTIELPIA WG OTEAEXN
ETUTUXNUEVWV EAANVIKWV KoL TTOAVEBVIKWV ETYEPAOEWV Kal LE TTAOUOLA EUTIELPLA CUUPBOUAEUTIKWY
KOL EKTIOLOEUTIKWY UTINPECLWY OTOV Topéa tou Marketing, twv MwAnocswv B2B, Retail kat tng
Mototikng E€umnpétnong MNehatwy.

Kwotoag Boutowag

O K. Boutowdg £ekivnoe TNV KaplEPA TOU OE EUTIOPLKA TUAMOTO TWV TOAUEBVIKWY ETALPELWV
Johnson & Johnson kat Wella Hellas omou €\afe poloug MwAnth, Key Account Manager kot
Mpoiotapévou NwANRcewv.

TNV OUVEXELD OoTpAdNKE oTNV avamtuén tou avBpwrivou Suvaptkou. MNa mavw and 12 xpoévia
£pyAoTNKe cav oUPBOUAOG MWANCEWV Kal elonyntig otnv Mercuri Int’l, Achieve Global Hellas kat
Bluepoint Leadership Development. Eniong epydotnke kot wg AteuBuvtng Tunuotog Eknaidevong
KOTAOTNUATWY yla tnv etatpeio Meppavog - Cosmote. Exel ouvepyaotel pe éva peydlo aplOuo
ETALPLWY TOOO OTNV XWPO HAC 000 KAl Of EUPWTAIKA project otnv ovamtuén KOVOTATWY
MWANCGewV, S1oikNonNg MWANCEWY KABWE Kal £pya OVATITUENG NYETLKWY OTEAEXWV.

‘Exel emiong avalaBetl podoug AteuBuvtr) AvBpwritvou AuvapitkoU Kat AleuBuvovtog Jupoulou.

O Kwotag €xel omouddaoetl Olkovoulkd oto Karmodlotplako MavenioTtiulo, EXEL LETAMTUXLAKO TITAO
otn «E¢ Anootacswc Ekmaideuong» amo to Avolyto Navemiotriuio tng MATPOG KoL LETATTTUXLOKO
titho «Master in Business Administration» armd to MNavemnotrpio Vrije tou Belyiou.

Ztépylog BAaxomouAog

O 3. BAaxOToUAOoG €XeL epPLOCOTEPQ O 30 XpOVIO EUMELPLOG OTOV XWPO TWV ETIUXELPHOEWV. ITO
napeAOOV Kateixe TG O€oelc tou Trade Marketing Manager, Sales Manager, Sales and Operations
Manager kat tou Commercial Manager o€ gtalpeieg cupneplhappavopévwy Twv Warner-Lambert/
Mondelez, Lipogen kat Bingo SA.

Eivat mtuxlolxog MAnpodoplakwv Juotnuatwv kot MNpoypappotiopol, sivat Extended DISC
International System Certified Trainer kat Certified HeartMath Coach. An6 to 2005, 0 3TépyLog
BAayomoulocg sival Managing Partner cto EMANviko Franchise tng Extended DISC International. H
£0Tia0N TOU gival kupiwg otnv AfloAdynaon, Avamtuén kol Ekmaibsuon avBpwnwv.

Entikowvwviote poli pog
Elpaote otnv 61dBeon oag meplocotepeg MANPOPOPLEG OXETIKA UE TLG CUMBOUAEUTIKEG KL
EKTOULOEVTIKEG HaG UTINPECieC oTov Topéa Twv NMWANCEWY OTA TOPAKATW OTOLXELD
gMKovwviac:

21048 38 706, 712 & 714 | sales@excellence-lean.gr

10


mailto:sales@excellence-lean.gr

