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1. JuvomTtiki mopouoiacn

H Excellence & Lean Management Consultants givat etaipio cupBoUAwv eNLXEPCEWV e apouaia 30+
XPOVWV TIOU TIOPEXEL OAOKANPWHEVEC AUCELC ETILXELPNOLOKN G 0VASLOPYAVWONG KOL OPYAVWTLKNG AVATTUENG
yla ™ BeAtiwon amodoong Twv ETIXEIPAOEWY, ELOIKA SLOUOPPWUEVEG KAL TIPOCAPOCUEVES OTLG AVAYKEG
TOU MEAATN HaG, LECA A0 CUUPBOUAEUTIKEC KAl EKTIALOEUTIKECG UTINPEGLEG.

Toueig §eldikevong otnv Opydvwon Kot Aloiknon Twv EMLXELPHCEWV

e ISO - ZuotApata Alaxeipiong

e Emyepnolakn Avadlopydavwon & OpyavwTtiki Avantuén
e Itpatnywn — Marketing — Opyavwon NwARoswv

e Xpnuatootkovouikn Opydvwon

e Logistics — Supply Chain

e Cyber Security & GDPR

e HR Management

¢ Avantuén Ikavotitwv — Training & Coaching

e Emoyn Npoowrikol

H duvarn opdda senior consultants

15LaiteEPO AVTAYWVLOTIKO pLoG TTAEOVEKTNLAL ATTOTEAEL, N Suvartr) opdda senior consultants mou:

e Armoteleitol amo KATOELwWHEVA OTEAEXN, HE ONUOVTIKEG eUTIElpleC amd PeyAAeG €AANVIKEG Kol
TIOAUEBVIKEC ETXELPNOELG, TTOU KAAUTITOUV £va eupU pAoHA aVTIKELLEVWY SpaoTtnplotnToc.

o AlaBEtel kavoTnTa MOPOoXAG OAOKANPWHEVNG TIPOCEYYLONG OTOV KUKAO: «8ldyvwon — YeAETn —
edappoyn — eknaibevon — coaching» yla tnv ebappoyn Kol eMiteuén amoTeAeoUATWY.

e Aflomolel oUyxpoveg HeBOSOUC Kal cuoTipata amo tnv Slebvr) gumelplo TwWV EMTUXNUEVWY
ETUXELPIOEWV.

e ‘ExeL mpocavatoAlopd mpog tn BeAtiwon anddoong Kat TN Heiwaon KOOToUC.

H armootoAn pog

Xtiloupe OYEOELG OTPATNYLKNG CUVEPYOOLOG e TOUG TIEAATEG LOG KL CUMPBAANOULE OTNV avamTuELaKn
TOUG TopEia, afLomoLWwVTaG Kal TPOocapUolovTag oTLG LOLAITEPEG AVAYKESG TOUC, CUYXPOVEG LeBOSOUG Kal
SLeBvelg MPAKTIKEG TNG ayopac otV Sloiknaon Twv EMLXELPOEWV.

30+ xpovia aglomiotng napouvoiog — 2.500 LKAVOTIOLNHEVOL TTEAATEC

Ta 30+ xpovia agloniotng napouvciag, e avw omnd 2.500 LKaVoToL LEVOUG TTEAATEG, I LLAKPOXPOVLOL KOl
ETUTUXNMUEVN CUVEPYATia LOG OTOUG TOUELG TOU SpacTNPLOTIOLOUMACTE, OAAQ KOL N OUASA TWV EUTIELPWV
OUVEPYOTWVY LOC, amoTteAoUV eyyunon ylo pia apotBaia emwdehn cuvepyoaoia.

H cuvbebepévn etapio EZYMM Active Safety

Mapéxel unnpeoieg Yyeiag kal Aopalelag tng epyooiag kal sivatl adslodotnuévn wg EEY.M.M and to

Yroupyeio Epyaciag. Emiong, eivatl pélog oto emnionpo dpyavo tou kKAadou NMAZYMEN kal péhog oto AX. MNa
TEPLOOOTEPEC TIANPOdOPIEC MAPATIEUTIOUE OTO www.active-safety.gr.
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2. Xtpatnywkn Marketing

To marketing glvat n EMOTAN TN YVWONG TWV OVOLYKWYV TNG 0LYOPAG KO 1 TEXVN TNG OLIOTEAEGHLOTIKIG
MPOCEYYLONG TOU TeEAATN.

H xprion Tou marketing amnod pla eniyeipnon ivat INtnuo “neAATOKEVTPLKAG ETUYELPNHOTLKNG
dooodiag” mou onuaivel yvwon Twv avaykwyv oAAA Kol TwV eMLBU LWV TOU TEAATN KaL E0TLOCN OTNV
KAAUTEPN LKAVOTIOLNGN TOUG, 0€ CUYKPLON HE TOV OVTAYWVLOUO.

Me to marketing pia emniyeipnon n €évag opyaviopog Kotavoel KAAUTEPA TO EMLXELPNHUATIKO Tedlo péoa
0TO omnolo dpaotnplomoleital, EMAEYEL TOUG TILO OMOTEAECHATIKOUC TPOTIOUC YLa VO EEUTINPETHOEL TOUC
TMEAATEG, UE OTOXO TNV TMANPN kavomoinon Toug Kot Pplokel Toug To KatdAAnAoug Tpomoug yla Vv’
QVTLUETWITIOEL TOUG OVTOYWVLOTEG

H oAokAnpwpévn PoaogyyLon Twv Asttoupylwv tou marketing

OL ETUXELPNOELC KL OL OPYQVIOHOL CrHUEPO XPNOLUOTOLOUV O WIKPO N Heyaho Babuo emuépouc
Aeltoupyileg¢ Tou marketing Tou eival KaBlEpWHEVEG OTN OUVEIONON TWV OTEAEXWV TOUC, OMWG N
Stadpnuwon.

AUTO TIoU SLaXWPLTEL TIC TILO ATOTEAECHLATIKEG ETUXELPNOELG KOL OPYAVLOOUG aTTO TLG UTTOAOLTTEG £ival OTL
OL TIPWTEG XPNOLUOTIOLOUV OAEG TIG Asttoupyieg Tou marketing mou ival KAt@AANAEG YU AUTEG, OTIWE TV
£€peuva ayopag, to marketing plan kot to e-marketing plan, to brand evaluation/audit, tn Stadnuion ota
mopadooloKA PECA, TNV TMapoucio ota Kowwvika Oiktua (social media) og ocuvduaOHO ME TRV
anoteAecpatik opydvwon/Sloiknon Twv nwARcEwv.

O oxeblaopog kot oAokAnpwpévn edpappoyn tou marketing, anattel tnv avaduon, peAétn kat AqYn

ano¢pACEWV OTOUG MOPAKATW AEOVEG:

e MuwponepiBdallov enixeipnong: Anupoypadiko, Owovouko, OtkoAoylkd, TexvoAoylko, MOALTIKO,
MOALTIOMKO

e MwkponepiBaAlov enxeipnong: Ayopég, Mehdteg, Tunuatomnoinon, AvtaywvioTtég, Kavaiia Stavoung
& Evéilapeool, MNpounbeutég, Etalpeieg mapoxng unnpeoiwy (ouvepyaTeg)

e Itpatnyikn marketing: Emiyelpnpotikr] armootoAr/ Baolkog otoxog, ITOXoL, STPATNYLKN

e Aopnl & opydvwon Aettoupyiag marketing: Opyavwtiky Aoun, Ix€oelg otehexwv/ umaAlfAwvy,
MAnpodoplako cuotnua, ZVoTnua oxeSLaoUoU, ZUoTnUA EAEYXOU

e ApaotnplotnTa MAPKeTWYK: Mpoidvto/ umnpeoieg, Twn, Awavoun, Awadnuion — MNpowbnon
NwANoewV, Tuvepyaoia pe Aettoupyio NwARcswv

e AfloAdynon NG Amodoon TtnG Spaoctnpiotntag marketing: AvaAuon amodoong, Avdluon
Sdpaoctnplotntag

Me QUTOV TOV TPOTIO N MLXELpNON EVOUYPAUUITEL TOL TTPOIOVTA KALL TLG UTNPEGLEG TOU LLE TLG AVAYKEG KoL

TLG MTPOTLUNOELG TG AyOPAG, ENLTUYXAvovTag UPnAdtepo Badd LKavomoinong Twv MEAQTWY Kal TEALKA

vPnAOTEPEG MWANOELC.

To StadikTuo Kot Tt KOWWVLIKA Siktua

ElS1kA avadopd Oa mpémel va yivel otn Heydhn Sieicbuon Tou SLaSIKTUOU Kal TWV KOWWVIKWY SIKTUWV
OTIC ETXELPNAOELG KOL TOUC KATOVOAWTEC TOU eMIPBAAAEL TNV EVEPYN TTAPOUCIA TWV ETXELPHOEWV KOl
OPYQVIOLWV OTOUC VEOUC XWPOUG ETILKOWWVIAG Kot cuvaAlaywy. Tautoxpova, To KUpa tou PndLakou
LETAOXNLATIOMOU TIOU COPWVEL TIC CUYXPOVEG ETILXELPAOELG KABLOTA CHEPA EMITOKTLKA TV AVAYKN yLa
KABe ouyxpovn emixeipnon va €xeL pLa enefepyacpuévn YndLakn otpatnyik) ASMTOUEPWE QTOTUTIWLEVN
o€ éva e-marketing plan yla tnv mapouaoia tng otov ocuveXwg avadlapopdolpevo PndLokd neptBaiiov.

vl TOMEAZ XTPATHIIKH MARKETING & OPTANQZH MQAHZEQN | 4
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Ta op£AN anod tnv oAoKANPWEVN TTPOOEYYLON TWV AELToupyLlwv Tou marketing

Amotelei Tnv AeLtoupyla TNG EMXELPNONG YLOL TNV OVAAUGCNE TNG AYOoPAC, TNV KOTAVONGCN TWV aVayKWV
TOU TEAATN KoL TNV QIMOTEAECUATLKNA TOU TIPOCEYYLON.

Obnyel pe amoTeAECUATIKO TPOTIO OTNV MPOCGEAKUGNG TIEAATWV.

EvioyUelL Tn Snpoupyia KAl TNV avantuén Loxupwv popkwv (brands).

JupBAaAAeL otn Snuoupyia oxéong mototntag (loyalty) petagl plag emyeipnong Kal Twv MEAATWY
™ne.

O&nyetl otnv avamtuén Twv NWARCEWV.

BonBd ta oteAéxn va avtihappavovtal TG eukalpleg mou gpdavilovtal otnv ayopd, Kal cuveEouv
LG Ao PACELG TOUG UE TLG TPOTLUNOELG TWV KATOVOAWTWV.

3. OwLYnnpeoiec Marketing tng Excellence & Lean
Management Consultants

3.1 Marketing Plan

Eloaywytkn MNepiAnyn

Avahuon Yolotapevng Katdotaong (SWOT/PEST analysis)
JTpATNYIKOC 2xedlaopog Marketing

Melypa Marketing

Avarmtuén mibavwy Zevapiwv (alolddofo/analotd6o€o)
MPOYPAUUATIONOC evEPYELWY / AlopOBWTIKES TTapeUPBAOELG

3.2 Digital Marketing Plan

Ixedlaopog OAokAnpwpévou MNpoypdupatog Ztpatnykne Wndlakol Marketing
MapakoAouBnaon kat Npooappoyr) MAdvou ava 3unvo
Exrtoudeutikd Mpoypappa tapakohovBOnong/Beitiwong tou Wnoiokol MAdvou Marketing

3.3 'Epeuveg Marketing

vl

‘Epeuveg Ayopag

Brand Audit

Sales Audit

‘Epeuveg Ikavomoinong Mehatwy

‘Epeuva Ewkovag

‘Epguva ATOTEAEOUOTIKOTNTACG TNG AladrLong

Brand Positioning & Communication Plan

Yxebloopog Emtuxnuévng TomoBEtnong tng Mdapkag Kat UvSeon Twv IToLElwV YE TO MPOypappa
ETIKOVWVIAG TOU péow:

* Needs/Wants Analysis

* Brand Image

* Brand Identity

* Positioning

* Brand Architecture & Operationalization

* Strategic Communication Plan

MapakoAovOnaon kot Npocappoyr MAdvou avd £tog

Exrtodeutikod Mpoypappa mopakololBnonc/BeAtiwong «Brand Positioning & Communication Plan»

TOMEAZ XTPATHIKH MARKETING & OPTANQZH MQAHZEQN | 5
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MANAGEMENT CONSULTANTS

4. Opyavwon NMwARcswv

M ano TG onUAVTIKOTEPEG AELTOUPYIEG TNG EMLXEiPNONG €ival autr) Twv NWARCEWY, KUBWG anmoteAsl
TOV OUVSETIKO KPiKO ETOEY EMLXEIPNONG KAl OlyOPAS, EMNPEATEL APeTa TOOO Ta €008 O0O0 KOl TO KOOTOG
NG enyeipnong, mailel KATAAUTIKO pOAO OTNV UAOTIOINGN TNG ETIXELPNOLOKNG OTPATNYLKAG KAl oUVSOEETAL
AUEOA HE TNV EMiTELEN TWV OTOXWV TNG EMLXELPNONG.

H opydvwon kot Sloiknon mwAncewv mepAaPPAveL TV opydvwon thg SUVAUNG TwV MWANTWY, TV
npoPAedn TwV MWANCEWY, TOV KABOPLOUO TWV GTOXWV MWANCEWV, TOV OXESLACUO TWV TIEPLOXWY TWANCNC,
v emhoyn, MPooAnyn, kol ekmaibeuon Twv MWANTWY, TNV MAPOKIVNON LECW CUOTNUATWY XPNHUATIKWY
Kal un apotBwy, tTnv aflohdynon tng amodoong Toug KabBweg Kol TOV CUVTOVIOUO TWV AELTOUPYLWV TOU
TUNUOTOG TWANCEWYV Kal £DAPUOYAG HLOG OUVEKTIKAG OTPATNYIKAC TWANCEWV Tou odnyel Ta
ETUXELPNUOTLKA OLKOVOULKA amoteAéopata. (Mwpyog Auhwvitng — mp. kaBnyntig Marketing ONA)

H npooéyyion 5CPF® Sales Management System
To oAokAnpwpEVo cUOTNHA OPYAVWONG Kat SLoiknong Twv NWANCEWV
tnG Excellence & Lean Management Consultants

H npooéyylon 5CPF® Model (Critical Performance Factors - Kpiowot Mapdyovteg Anoddoong) mou
avamtuéape, amoteAel Mo OAOKANPWUEVN TPOOEYYLoN, ywo Tn BeAtiwon tng Amodoong twv
ETL{ELPAOEWYV, CUVOALKA ] ETULUEPOUG TUNUATWY TOUG.

Ekppalet Tnv avtiAnn otL, n BeATiwon TG amodoong ULag EMXELPNONG 1 EVOC TUAUATOC TNG, ATTALTEL TNV
EVOPULOVLON Kal LooppoTiiat TWV 5 Kplowwyv napayoviwv anodoong 5CPF.

H ntpocéyyion 5CPF® SALES MANAGEMENT SYSTEM adopd otnv e§eidikeucn yia o TR TWARCEWV
Kol mepAapBaveL:
1. Opapa — AnootoAn kat A§ieg tou tupatog MwAncewv
2. IZtpatnywkn & EuBuypdupion (Alignment).
3. Aopn & Zuothpata
A. Opydavwon NwArcswv
B. Ixeblaopndg Awadikaociog MwAnong & Atoptkng Opydvwong NwAnth
4. AvBpwrivo Auvapiko — To Z0otnpa HR otig MwARoELg

5. Hyeoia otig NwARoELg

vl TOMEAZ 3TPATHIIKH MARKETING & OPTANQZH NQAHZEQN | 6
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The 5CPF© Model

MpoUmnébeon yla
QMOTEAECHATIKOTNTA:
H woopponia twv 5
TAPOYOVIWV

AvBpumvo

Auvvapko

ZKOmOG: H aplotn
g€unnpétnon tou
MeAdTn UE TAUTOXPOVN
emitevén Twv oTtoXWV

Dopij & ™G emuxeipnong.
SuoTijpoTe

AVOAUTIKA

1. Opapa — AntootoAn kat A€ieg Tou Tunpatog NwAncswv
E€e16lkeuon Tou 0pANATOC, TNC ATTOOTOANG KOl TwV BepeAlwSwv afLwv TG eTapiog, oto TR MwARoewv

2. IZtpatnywkn & EvBuypdappion (Alignment) tng alvoidag:
e Emuyelpnuartikol otoxol (Ti)

Emuyelpnuatiki otpatnykn (Mwg)

Jtoxol marketing (ETUXELPNUATIKEG TOKTLKEG)

e Jtpatnywn Marketing

o [poPAedn Kat ZTOXOL MWANCEWV

e JTPATNYLKN TWANCEWY

o  TOKTLKEC TWANCEWY

3. AopnA & ZuoTtApato

A. Opyavwon NMwAnoswv

o  Opyavwtikn Aopn Kot Tunpatonoinon Avong NwAnocewy

e AvdAuon epyaoiag kat Meplypadég Béoswv epyaaiag.

o KaBoplopodg poptou epyaciag kat Abvapng MwAntwv

o KaBoplouog etouciag kal e€ouclodotroewv otnv Lepapyia Twv MWARCEWV.
o JxeSlaopOC TOpEWY — TepLOXWV MWANoNG / e€umnpétnong
MpocSLopLopog MNYwV EVTOTILOUOU VEWV TTIEAATWV.

Jtoxol kot Seikteg anddoong KPIs

e JSxedlaopog Reporting kat Aflohdynong NwAncswv

e Jyotnuata CRM (Customer Relationship Management)

e Opydavwon tng ypappateiag ( sales administration) twv MNwAnoswv
e Opydvwon customer service

vl TOMEAZ 3TPATHIIKH MARKETING & OPTANQZH NQAHZEQN | 7
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. 2xeblaopog Awadikaciog MwAnong & Atoukng Opyavwong NwAntn
H dtadikacia tng MwAnong, ava tuno NwAnong (EUmopLkog, TEXVLKOG, LEPATIOOTOAOG)
AvaBeon nmehatoloyiou avd mwAnth.
Ixebloopog enlokePng MWANTA - TL TPETEL VA KAVEL KAL TTWG — TIPLY, KATA KOL LETA TNV emiokedn.
«Epyaheia umootnpEng» mwAntn (rmeplypadn npoiovtwy, otowxeia Marketing, kAm).
Ixeblaouog moapouciaong otov meAdTn
TeXVIKEG TTWANONG
IXeSLOOUOG XELPLOMOU QVILPPROEWY TTEAATN.

4. AvBpwrvo Auvapikd — To Zuotnpa HR otig NwAnoeLg

Amotunwon KavotATwy (competencies) ava 6on epyaoiag.
MNpocghkuon-emihoyr KOTAAANAOU TipoowTitkoy / STEAEXWV

Juotnua Ekmaidevong kat Avamntuén AvBpwritvou Suvaptkol MWARCEWY
Avadelfn kat Staxelplon «TaAéviwy» . ECWTEPLKO TAGVO SLadoxng

JuOoTAUOTA KO TIOALTIKEG apoLPwVY (LLOBOC, TTPLY, N XPNHUOTIKEG avTapoLlBEG).
Aladikooleg , TIOATIKEG Kal olkovoLkn Staxeiplon AvBpwrivou Kedoahaiou
Juotnua AfloAdynong kat Alaxeipiong Artodoaong (Performance Management)

5. Hyeoia otig NwARoeLg

A. Xaptng 6gflotitwy - Competency Matrix
ATMOTUNIWON TWV NYETIKWY KAVOTATWY (competencies) mou ival cUUPWVEG Pe TNV KOUATOUpPA TOU
opyaviopou.

r.

n

. Avamrtuén nYETIKWV LKOVOTATWV Avtwv - EmBswpntwv
JTUA nyeoiac kat aflomoinar Toug avaAoyo e TNV MEPLITTWON
Ikavotnta ‘avabeonc’
Ikavotnta Feed back
IkavoTNTA ATOUIKOU Kal opadikol coaching

Executive Coaching
0pOoXN EEATOULKEUEVWV UTINPECLWV YLa TNV BeATiwon Twv Se€LoTTwV KaL TnG armddoong oTeAEXwV Kall

TNV MPOCAPHOYH TOUG 0TO KATAAANAO OTUA nyeciog

A. Team Coaching

BeAtiwon TG Asttoupylog ouykekpLUEVWY opddwyv-Team coaching (ry Atowkntik Opdda, Opdada
TWANCEWV)

Opyavwon Kal uAomoinon amoteAsopatikwy upBouliwv (meetings) (cuvtoviopol — amoAoyLlopou
— koBobnynong mwAntwv)

5. OLYnnpeoiec Opyavwong & Awoiknong MwAnRcewv tng
Excellence & Lean Management Consultants

1. Opydavwon & Awoiknon NwAnRocswv

The 5CPF® Model Sales B2B - BA. AvaAuTiko €vtuTo
The 5CPF® Model Retail - BA. AvaAutikd évtumo

2. Avanrtuén & BeAtiwon Antodoong AvBpwnivou AuvapikoU MwAncewv

vl

Sales Force Performance B2B - BA. AVOAUTLKO €vTuTio
Sales Force Performance Retail - BA. AvoAuTiko €vtumo

TOMEAZ 3TPATHIIKH MARKETING & OPTANQSZH NQAHZEQN | 8
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6. Ynnpeoieg eknaidbevong Marketing & NwAnoeLg

6.1 Ekmaudevtika Npoypappata Marketing & Enikowvwviog

1. Marketing Plan

Marketing Plan
Digital Marketing Plan

‘Epeuveg Marketing

Brand Positioning & Communication Plan

2. Emyepnotakn Emkowvwvia

TEXVIKEG ATOTEAECUATIKAG EMLKOWVWVIAG 0T SL0iKNoN TPOCWTILKOU KAl OTLG TWANOELG

TEXVLKEG QATTOTEAECLATIKWY TIOPOUGCLACEWY OTN SLOLKNGCN TPOCWTILKOU KOl OTLG TIWANCELG

Texvikeg MelBoug otn Sloiknon MPOCWTLKOU Kal OTLC TTWANOELG

H ZuvalaBbnuoatikn Emkowwvia oto xwpo gpyaciag kat n epappoyn g otn SLoiknon mMPoowrikou
KOlL OTLG TTWANOELG

H ZuvaAAoktik AvaAuon oTo Xwpo gpyaciag Kot n epappoyr TG oth dloiknon MPoowrtiikoU Kal OTLG
TIWANOELG

H Mn-Aektikn Emikolvwvia oto xwpo gpyaciog kat n epappoyrn tng otn Slolknon MPoowrilkou Kal
OTLC TWANOELG

3. WnoLakog MeTaoxXnaTiopog TG EMLXEIPNONG

Avamrtuén kat Stepuveon twv Pndlakwyv SeELOTATWVY TOU MPOCWTILKOU TNE ETILXELPNONG

ApXEG Kal TeXVIKEG edappoyng tou digital marketing ota mAaiola tou Yndlakol PETACKNUATIOHOU
g

ApXEG Kal TexVIKEG edapuoync Tou social media marketing ota mAaiola tou Yndlakol
LETAOXNUATIOMOU TNG EMIXEIPRONG

Digital branding - AnoteAeopatikn Slaxeiplon TG €KOVOG MLOG EMLXELPNONG 1 LLAG HLAPKAG OTO
SLabikTUO Kal Ta KoWwVIKA Siktua

6.2 Eknawdeutika MNpoypappata NMwAnoswv — Sales Excellence Training
1. Aoiknon NwAnocswv

Sales Management

Sales Coaching Toolkit

Active Coaching (Cases based)

Team Leadership

Avarntbooovtog tnv Emtppon otoug AAoug
ATIOTEAEOUOTIKEG ZUVEVTEVEELG

2. Texvikég NwAnoswv

vl

Essential Selling Skills

Workshop otig Texvikég AlampoyUaTEVOEWY
Key Account Management

Selling Through Technical Services

Strategic Selling Workshop

XelpLopog AvtlppAoewy Kot ApvnTikwy Mehatwyv
MNwAnon Evavtt Avtoywviopou

Teleselling

Problem Solving Sales

TOMEAZ 3TPATHIIKH MARKETING & OPTANQZH NQAHZEQN | 9
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3. Atavikr) MwAnon
o Avamntuén Andédoong otn Ataviki NwAnon
e Retail Sales Coaching
e Selling through Service
o Ta 7 BApata otn Awaviki NwAnon
e Xtilovtag To Movtého NMwAnong
o AnoteAeopatikotnta otnv Emkowwvia | & I

4. E§unnpétnon Nehatwv
e Hyeoia E€unnpgtnong
e Service Excellence
e AmoKatAotaon IXECEWV UE Toug MeAATEG
e Generate Customer Experience Toolkit
o Edapuoouévo Merchandising

Inuelwon:
Mo to ogpwvaplo untapxouv Slabéotpo avaluTika éviuma. Eav oag evSladEépouy KAmola anod avtd, pnv
SloTtdoete va pog ta {NTroETE.

7. Opada ZupBouAwv & Eknodsutwv

Mia éumelpn ko Suvarth opdda senior consultants, e onUOVTLKY akaSNUAIKA KAl EPYACLOKN EUMELPLA
W¢ OTEAEXN EMTUXNUEVWY EAANVIKWV Kol TIOAUEBVIKWVY ETXEIPACEWVY Kal PE TAOUOLO EMELpla
OUMPBOUAEUTIKWY KOl EKTTALSEUTIKWY UTNPECLWV oToV Topéa tou Marketing, twv NwAnoswv B2B, Retail
kot Tng Mototikng EEumnpétnong NeAatwv.

ABavaoiog Koupepévog, Kabnyntiic Mdapketivyk OMNA

O ABavadolog Koupepévog eivat KabBnyntig Mdapketvyk tou Tunpatog Opydvwong kot Atolknong
Emuyelprioewv tou Maveruotnuiou MNelpawwg. Eival mruxlovxog tou OKOVOULKOU TUAUOATOC TOU
MNavemnotnuiov ABnvwy, kdtoxog Metarmtuyxtakwy TitAwv Tou University of Strathclyde tng NMaokwpng,
kaBwg kat Auddaktopag tou idlou Mavemiotnpiou, oe Quantitative Methods in Marketing (1985).

Elvat pélog tou ZupPouAiou Aloiknong tou ISpUpatog kat AteuBuvtriigc tou Metamtuylakol
Mpoypaupatog Ymoudwv Aloiknong Emixelprioewv — TouplopoU (MBA-Tourism). Exel SiateAéoel
Mpdedpog tou Tunuoatog Opydvwong Kal Aloiknong Emixelprioewv Kol tou TUARATOC TOUPLOTIKWY
Ynoudwv tou MNavemnotnuiov Mepalwg, KABWCE Kol LEAOG TNG ZUYKANTOU.

ApBpa tou £xouv SnuoocteuBel oe Alebvr) Emotnpovikd MNeplodikad, omwe ta Industrial Marketing
Management, European Journal of Marketing, International Journal of Research in Marketing, Journal
of Euromarketing, International Journal of Bank Marketing, Tourism and Hospitality Research, kaBwg
Kol ota MpakTikd Maykooulwv Tuvedpiwv omwg tou European Marketing Academy kat tou Academy of
Marketing Science (USA) Exel &dafel wg EwSIkOG Emotiuovog kat Emiokémtne KaBnyntig tou
OwkovopkoU Mavemotnuiou ABnvwy, kabwg kat oto Navemotiuo Atyaiou, To EMIM, to ALBA kal oe
HEYAAO 0plOUO EMIUOPDWTIKWY CEULVAPLWVY.

Jta avtikelpeva OLOAKTIKOU, €PEUVNTIKOU Kol MEAETNTIKOU evdladEpovtog tou meplhappavovral:
ITpatnylkd Mapketivyk, MéBodol Epeuvag kat AvaAuong Aedopévwy Ayopdg, Blopnxavikd MApKeTIVYK,
Mowtnta Ynnpeowwyv, AlauvAol Alavoung Mpotdviwy, MAnpodoplokd IuoThpata Kol ZUCTAMOTA
YrnootnpEng Awoiknong Mapketivyk, Mapketivyk Wnolokwyv MNpoidvtwv kat Yinpeowwyv, ToUpLOTIKO
MapkeTivyk Kat YioB€tnon kat Atadoon Texvoloyikwv Kalvotoptwy.

Meta dMwv Atav unelBuvog ITpatnylkou Ixedlacpou kal Epguvag MAapKeTvyk yla tn Snuoupyia
™¢ Napeueiviag Tpanelag, Tou Tapeiov Aodaiiong Tpamelikwv MoTwoewy Kal piag véag “Satellite
City” otnv Tlakapta tn¢ lvéovnoiag, kabwg kat tng Touplotikng Avamtuéng tng Kpntng kat tng Kw, tng
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Buwowpotntag tou AteBvoug OAupmiakou PeotiBal Néwv tou 2004 kat tng avantuéng Edikwv Mopdpwv
TouplopoU, 6w OPNOKEUTLKOU, lapatikol, latpikoU Kot MoALTLoTIKOU.

‘EXEL CUUUETAOKEL, HETAED GAAWY, O€ ONUOVTLKA SLeBVN] Kal SLATOVETLOTNULOKA EQEUVNTLKA £pya, OTIWG
To Mpoypappa Mehétng twv EAAnvikwv AEKO (Owovopiko Mavemniotruio ABnvwv kot London Business
School), To MNpdypappa INOVSTRAT, yia tnv uloBetnon Texvoloyikwy Katwvotopwwy and tig EAANVIKEG
Eruyelprioelg, kot 1o Mpdypaupa The European Way to Excellence tng Emttponng twv Eupwmnaikwv
Kowotntwv kat tou European Foundation for Quality Management. Eivat

Avtutpoedpog tng EAANVIKNG Akadnpiag MapkeTivyk Kot £xeL TiunOel pe Outstanding Paper Award ano
v Academy of Marketing Science (USA) kat pe Life Achievement Award, ané to University of
Strathclyde tng Maokwpng._

Avdpéag EvayyeAatog

O A. EuayyeAdtog SL6A0KEL LAPKETIVYK KOl EMLKOWVWVIA PE T xprnon Yndlakwv texvohoywwyv (Digital
Marketing kat Social Media Marketing kaL Corporate Communication Strategy) oto TuApa MApPKETLVYK
Kol Emwkowvwviog tou OikovopkoU Mavemotnuiov ABnvwv wg HéEAOG Tou ESikoU ALSaKTLKOU
MpoowrikoU Tou, evw eivol otéhexoc tou Epyaotnplou Etatplkng Emikowwviag pe gpeuvntiki
SpactnPLOTNTA OTOV XWPO TNG Epeuvag ayopdg, Tou MApPKETIVYK Kol TNG ETalplkAg emtkowwviag.

‘Exel Snuoaoteloel apBpa oe MPakTIKA SleBvwv ouvedpiwy, £XeL KAVEL avaKolVwoelg oe SleBvn cuvédpla
LETA amod Kpion, KabBwe emiong £xel KAvel SEKASEC TIAPOUGCLACELG KOL Of KAQOLKEC-ETMOYYEAUATIKEG
NUepLdeg, og Bépata Emkovwviag kot MAapkeTvyk pe éudaon (a) otnv Eknaideuon kot tnv EKmatdeuTikn
texvoloyla (B) Tnv Xpnon tng texvoloylag oTo UAPKETLVYK Kal (y) otnv Zuumnepldopd KOTAVOAWTH OTLG
ayopég Yyelog.

‘EXEL ONUAVTIKA SLSOKTIK SpaoTnpLlOTNTO 08 OTEAEXN ETOLPELWV KOL OPYAVIOUWY, KaBwg emiong €xel
avamtuéel onpavtik oupBouleutikr dpdon, Kupilwg oe Sie€aywyn £peuvwy, ot oxedlacuo Kal
UAOTIOINGCN EPELVNTIKWV KOl OVATITUELAKWY €pywV. ITOV TOMEA TNG eKmaibeuong otelexwv E£Xel
ouvepYaOoTEL pe eTalpeieg Texvoloyiag kal Anpodoptkng (OTE, TOYOTA EAAAS, PLAISIO, FOCUS-BARI,
INRACOM DEFENSE, DATABANK SA, eRational SA, kAmt.) pe papuakeuTike etatpeieg (Dade Behring Hellas
[vuv Siemens], Pharmathen, Pharmanel, ROCHE, ABBVIE, AstraZeneca, KkAm.), UE HEYAAEC
dappakamodnkeg (MPOIYDANE, NEIGASYN, OSDE, sYDAK, kAt.), pue Stayvwotikd kévrpo (Ophog lotpikn
Aldyvwon, KATL) Je peydAeg alucideg Atavikig (AB BaocwlonouAhog, METRO AEBE, kAT.), kaBwg Kol pe
TANB0¢ UikpoTepwv etatpuwv (KEK AIAZTAZH, KYANA, taf, KATL).

NwkoAaog Kup£lng

O Nikog¢ Kupélng elval amdédoltog tou TURHatog Mapketivyk & Emikowwviag tou OLKOVOULKOU
Mavemnotnuiov ABnvwy, 6mou 0AOKANPWOE TLG TIPOTITUXLAKEC, LETOMTUXLOKEC KoL SLOOKTOPLKEG OTIOUSEC
Tou.

JTOV €MIXElPNUATIKO Xwpo (armd to 1991 £wg twpa) £xel Statehéosl yia 10 ypovia wg YrevBbuvog &
JUUBoUAOG MAPKETIVYK OF HILKPOMECOIEG EMIXELPNOELS, Yla 20 XpoOvia €pyAOTNKE WC OTEAEXOG OTN
AteBuvon Mapketivyk & Emikowvwviog tou Opidou tng EBvikAg Tpamelog Kat Ta 2 tedeutaia xpovia eivot
YrnevBuvoc Emtkowvwviag tou OtkovoptkoU Mavemiotnpiov ABnvwv.

JTov akadnuaikd xwpo (amd 1o 1991 fwg twpa) £xel didatel MAPKETIVYK XPNUATOOLKOVOULKWY
Yninpeowv oto Mavemotiuo Mepaiwg, Mapketvyk | kat Il oto EAANVIKO AvVOLKTO [MaVETLOTALLO,
Wnolakd Mapketivyk & Kowwvikd Aiktua kot MoAu-kavaAikd Mapketivyk & Eumelpia MNeddtn oto
Owkovopko Mavemiotiuo ABnvwv kat Stddopa pabnpata Mapketivyk oto TEI KpAtng. Emiong, £xet
KOTAPTIOEL OTEAEXN ETIXELPNOEWV O€ TIOANA EVEO-ETIXELPNOLOKA CEULVAPLA. ZuvepydleTal pe To KEAIBIM
tou O.N.A. and 1o 2014, wg elonyntng Kal emPAEnwy ekmatSeuTIKOG/oUUBOUNOG oTa TIpOYPAUUATA
Digital Marketing & Social Media (ota 6o {wong& e-learning), Omni-Channel & Customer Experience, e-
LinkedIn & Digital Transformation.

Ta KUpLOL EPELVNTIKA, OAAQ KOl ETTAYYEALATIKA TOU Tedia evdladEpoviog amoteAolV: N OLKOSOUNON TNG
Eprotoolvng kat tng Epmelplag tou MeAdrn, ta Quowka kot Wnookd KavaAio Emikowwviag kot
MNwAnong Mpoidovtwv & Ynnpeowv, n Opydvwon Twv NwAncswv, n Avahuon Asdopévwy yia AltopAoelg
MApPKETLVYK, N ZTpatnytki MApketvyk kot o Wnolakog MeTaoynUOTIOMOC TWVY ETILXELPOEWV.
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MANAGEMENT CONSULTANTS

KwoTtog Boutowvag

O K. Boutolvag Eekivnoe TV KapLEPA TOU OE EUNMOPLIKA TUAATA TWV TOAUEBVIKWY eTalpelwV Johnson &
Johnson kot Wella Hellas omou é\aPe poloucg MNwAntrh, Key Account Manager kat MNpoiotapévou
NwAnoswv.

ZTNV CUVEXELD OTPADNKE OTNV AVATTTUEN Tou avBpwrivou SuvapkoU. MNa mdvw amno 12 xpovia epyAactnKe
oav oUPBoudog MwANocewv Kal glonyntig otnv Mercuri Int’l, Achieve Global Hellas kat Bluepoint
Leadership Development. Eniong epydotnke kat wg AteuBuvtrig Tunpatog Ekmaideuong KataoTtnuatwy
yla tnv etatpeia Neppavog - Cosmote. Exel cuvepyaoTel e Eva HeyAAo aplBpd TalplwyV TOCO OTNV Xwpa
HOG 000 KOl O EUPWTATKA project oTnv avamtuén LKavoTATWY MTWANCEwWVY, SloiknonNg MWANCEWV KaBwg
KOlL £pYQ AVATTTUENG NYETIKWY OTEAEXWV.

‘ExeL emiong avaAdpel podAoug AleuBuvtr) AvBpwrivou Auvapikou kat AleuBuvovtog Zupoulou.

O Kwotag €xel omoudaoel Olkovoulkd oto Kamodlotplako MavemniotnpLo, £XEL LETAMTUXLAKO TITAO OTN
«E€ Anootdoswg Ekmaibevong» amo to Avolytd Mavemiotio tng MATpag Kol PETAMTUXLAKO TitAo
«Master in Business Administration» amnoé to MNavemnotrpLo Vrije Tou BeAyiou.

Itépylog BAayomouAog

O 1. BAaxomoulog €xel meplocotepo amd 30 XpoOvia EUMELPIOC OTOV XWPO TWV EMIXELPHOEWVY. ITO
nape\Bov Kkateixe tig B£oslg Tou Trade Marketing Manager, Sales Manager, Sales and Operations
Manager kat tou Commercial Manager oe etalpsieq ocupnepllappavouévwy twv Warner-Lambert/
Mondelez, Lipogen kat Bingo SA.

Elvat mtuxtouxog NAnpodoplakwy Tuotnuatwy kot MNpoypappatiopou, eival Extended DISC International
System Certified Trainer kat Certified HeartMath Coach. An6 to 2005, o Ytépylog BAaxomouAog sival
Managing Partner oto EAAnvikO Franchise tng Extended DISC International. H eotiaon tou elvat kupiwg
otnv AfloAoynan, Avamtuén kat Ekmaidsuon avBpwrwv.

8. Emwkolvwvnote pall pog

Elpaote otnv 8u1aBeon oag va avtalhagoupe andoPelg oe mPOoPANUATIOUOUG yLa TNV EMLXEIPNON
00.C, OTO TTAPAKATW OTOLYXELQ ETLKOVWVIOC:

T: 21048 38 706, 712 & 714 | E: info@excellence-lean.gr
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