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EXCELLENCE & LEAN

MANAGEMENT CONSULTANTS

YMNHPEZIEZ EMNIAOINHz - A IOAOINHzHZ - ANANTY=H2
TOY ANOPQITINOY AYNAMIKOY NQRAHZEQN &
EEYNMHPETHZHZ NEAATQN

H Excellence & Lean Management Consultants Slapopdwos pat oAokKAnpwHévn mpotoon
afloAdynong kot avamtuéng yia tn PeAtiwon amdédoong twv MWANTWV, TOU ouvdualel
OUMBOUAEUTLKEG Kal EKTTALOEUTLKES UTtNPEOILEG.

ENIAOIH

Mapéxoupe UMnpeoie¢ elpeong Kol €MIAOYAG TPOCWTIKOU. XpnoLUOTIoloUUE Ta  epyaleia
aglohoynong tng Extended DISC yia va e€acdaiicovpe vPnAa enineda enttuyiag. Eotidlovpue otnv
ETILTUXN QVTLOTOIXLON TWV KWVATPWV KAl OTNV ETILTUXA AVTUTAPABOAN TWV EUTELPLWV Kol Se€lotATwv
LE TIG AVAYKEC Kal TIC Suvatotnteg tng Béong mou BéAoupe va kaAUPoupe. MapEXOUpe eMUTAEOV
umnpecia eyylnNong Kot AvTLKOTAoTaon .

AZIONOTHZH
H aflohdynon twv €loTNTWV TWV OTEAEXWV TWV TUNHATWY TWARCEWV pog Sivel pla kabapr lkova
TNG UMAPXOUCAC KATAOTAONG, TwV SUVATWY CNUEIWV TWV MWANTWY oTa omoia pmopel n emniyeipnon
VO OTNPLXTEL KOL TWV GNUELWV TTOU PIMOPOUE VO EMEUPBOUE Kal VOl BEATIWOOULIE.
XpnotlpomoloUpe ta akoAouBa epyalsia kat Tic ueBo6doug mou pag fonbBouv oTNV AVTIKELUEVIKOTNTA
™G a§loAoynong

e Strategy Leakages Survey

e Epelva Ikavomoinong Nelatwy

e Afloldynon IkavotATwy HE Thv Xpron Twv epyaleiwv tng Extended DISC

e Assessment Centers

ANANTYZH/EKMNAIAEYZH

Mapéxoupe €va cUVOAO EKTTALSEUTIKWY TIPOYPAUUATWY OTOUG TOUELG
e Hyeolag
e [MwAnoswv
e Efumnpétnong MNelotwy

To POYPAUUOTA HOC TTApPEXOVTOL
e AwxZwong
Awadiktuaka (online)
e AoUyxpovn Ekmaibeuon
Blended learning (ouvbuaopoég Sia {wong & aclyxpovng ekmaidsuong)

H vlomoinon tng eknaidevong unootnpiletal amo pia Suvatr opdda CuvepPyaTwyY, HE CNUAVTLKA
EPYOOLOKN EUMELPIO WG OTEAEXN ETUTUXNUEVWY EAANVIKWV KOl TIOAUEBVIKWY ETLXELPHOEWY KOl HE
TAoUOLO EUTELPLO 08 CUUPBOUAEUTIKEG KOl EKTIOLOEUTIKEG UTINPECLEG OTOV TOPED TOU MAPKETIVYK Kal
Twv NwANncswv.
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EXCELLENCE & LEAN

MANAGEMENT CONSULTANTS

EKMAIAEYTIKEZ YNMHPEZIEZ ANATITY=H2
ANOPQIIINOY AYNAMIKOY

Ixedialoupe ko eeldikevovpe pali pe tnv Sloiknon Tng emxeipnong Kot Le BAon TG avAayKeS TNG.

Ta 4 BApata tng Mpoogyylong Hag otnv Aoy KOl TTPOCAPHOY TOU KATAANAOU avamtuélakou
TIPOYPAUHATOG Elval:

A. Xaproypapnon Ynapyovoag Kataoctaong
Kataypddou e Ta TLoTEV W, TG OTPATNYLKEG KAl TIG SLadikacieg péow
e  Juvavtioewv Ue Aloiknon Kot tov AtevuBuvt NwArnoewyv
e  MiviEpeuva EuBuypdupiong
e ‘Epeuva Itdong Mehatwv (MPoalpeTiko)
e Sales Audit (mpoatpetikd)

B. Xaptoypapnon twv Aséiotntwy twv MwAntwv Kot Yrieu3ovwv
A&LoAoyoU e S€ELOTNTEG KOL OTACELG TWV MWANTWV KAl TIPOIOTOUEVWVY
e  Julntnoelg pe MNpolotapévoug
o Juvtafldeloelg pe Toug MNMwANTEG
e T[apatipnon - On the Job Observation
e Online FinxS® Sales Capacity Assessment

I. Zxeblaouoc Ztoxwv tn¢ Ekmaibevtiknc dtadikacios kat twv Me30dwv os ouvepyaoia pe
Tnv Atoiknon
o [oleg 6e€LoTNnTEC O avamTuEoupie
e [Nwg Ba mapakvriooupe TNV opada; Molog o pOAOG Tou TPOICTAUEVOU;
e [loLa PETPHOLA ATOTEAECHATOA TIEPLUEVOUUE (Y av€non vEwv teAaTtwy, avénon
NwAnBEviwy ava katnyopla mpotdviwy, crosselling k.a.)

A. YAoroinon kau Eqpapuoyn
e [owa ekmatdeutiki peBodoloyia Ba edpappdcoupe (my St {wong ekmaidevon,
online eknmaibeuon, on the job training)
e Tiepyaleia Ba §0600v;
e [NwgOa Staodpalicoupe tnv epapuoyn Kot to LEANOVTIKA amoTeEAEopATa;
(Follow up, Coaching, Ecwteptkdg Ekmatdeutrc)
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EXCELLENCE & LEAN

MANAGEMENT CONSULTANTS

H OMAAA 2YMBOYAQN & EKINAIAEYTQN

Kwotag Boutowag

Zekivnoe TNV KAPLEPA TOU OE EUTIOPLKA THAMOTA TwV TIOAUEBVIKWY eTatpelwv Johnson & Johnson kat
Wella Hellas 6mou €éhafe poAdoug NwAntn, Key Account Manager kat Npolotapévou MNwAncswv.

21N ouvéxela otpddnke otnv avamtuén tou avBpwriivou Suvapikol. Mo mavw and 12 xpovia
gpyaotnke cav cUUPBoUAOC TMWANCEWVY Kal elonyntng otnv Mercuri Int’l, Achieve Global Hellas kat
Bluepoint Leadership Development. Emiong epydotnke kat w¢ AleuBuvtng Tunuatog Exmaideuong
KOTOOTNUATWY yla TV etalpeia Meppavog - Cosmote. Exel ouvepyaotel pe €va peyaho aplOuo
ETALPLWY TOCO OTNV XWPA LaG 000 KAl O EUPWTAIKA project otnv avamtuén LKAVOTHTWY TTWANCEWY,
Slolknong MwAnoewv KaBWE Kol £pya aAvATUENC NYETLKWV oTeAeXwV. EXeL emiong avaldBel poAoug
AteuBuvtr AvBpwriivou AuvapikoU kot AteuBuvovtog ZuppouAou.

‘Exel omoubdaosl Owovoulkd oto Kamodlotplakd Mavemotplo, £Xel HETATTUXLAKO TiTAO otn «EE
Amnootdoswg Exkmaidevong» amd to Avowto MavermotAuo tng MATpag Kol UETAMTUXLOKO TITAO
«Master in Business Administration» amnoé to Mavemnotriuo Vrije tou BeAyiou.

Itépylog BAayomouAog

‘ExeL meploocotepa anod 30 xpovia EUMELPLOC OTOV XWPO TWV ETLXELPOEWV. 2TO MAPEABOV KaTeiXe TG
Bfoelg tou Trade Marketing Manager, Sales Manager, Sales and Operations Manager kol Tou
Commercial Manager ot stalpeieg oupmnepilapfavopsvwy twv Warner-Lambert/ Mondelez, Lipogen
Kat Bingo SA.

O Itépylog eival mruylovxog MAnpodoplokwy TuoTnUATWY Kal Mpoypappatiopou, sival Extended
DISC International System Certified Trainer kat Certified HeartMath Coach. Ané to 2005, o 3Ttépylog
BAayomnoulog sival Managing Partner oto EAANvikO Franchise tng Extended DISC International. H
gotiaor Tou eival kupiwg otnv AfloAoynan, Avamtuén kat Ekmaidsuon avBpwnwv.

MEOOAOI EKINAIAEYZH2

o ALaAEEELG, e Ala Zwong Ekmaideuon

e AvaAnn polou (role playing) e Online Exmaidevon

e AVaAucon POy LOTLKWV e AcUyxpovn Eknaibevon/ E-
TEPUTTWOEWV Learning

e On the job training e Blended Learning (Zuvduaoudg

e Projects based training MeBo6wv)
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EXCELLENCE & LEAN
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TA BAZIKA EKMNAIAEYTIKA NMPOrPAMMATA

1. Aoiknon NwARoswv
e Sales Management | & I
e Sales Coaching Toolkit
e Active Coaching (Cases based)
e Team Leadership
e Avantbcoovrac tnv Emppor otoug AAAoug
®  ATOTEAECHATIKEG ZUVEVTEVEELG

2. Texvikég MwANoEwvV
e Professional Selling Skills
Essential Selling Skills
Advance Selling Skills
Workshop otig Texvikég Alampaypateloswy
Key Account Management
Selling Through Technical Services
Strategic Sales Workshop
XelpLopog Avtilppioewy Kot ApvnTikwy Mehatwyv
MwAnon Evavtt Avtoywviopou
Problem Solving Sales
Teleselling

3. Atavikn) MwAnon

Avamnrtuén Anodoong otn Ataviki MwAnon
Retail Sales Coaching

Selling through Service

Ta 7 Bhpata otn Atavikn NMwAnon

Xtilovtag To Movtélo MNwAnong
AmnoteAeopatikotnTa otnv Emkowwvia | & I

4. E§unnpétnon Nelatwv

e Hyeolia E€umnpétnong
Service Excellence
ATIOKOTAOTAON IXECEWV LE TOUG NeAATEG
Generate Customer Experience Toolkit
Edapuoopévo Merchandising

AkoAoUBEl N avaAuTLKN TaPoUGCLOON TWV EKTTOLEEUTIKWY TIPOYPOUUATWV.
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Sales Management 1

Zkonés |l ocuarohoyic

Na evioxUoel Ta AlsuBUVTIKA OTEAEXN
NwANCEwyv oTov >xed1aouo, Tnv Aloiknon
kal Tnv Opydavwon Tou TUAHUATOG
NwANoswy Kabwc kal TNV Aloiknon Twv
NwANTWV TNG opadag Toug.

OpEAN

O1 guppeTéXovTEG Ba pnopolv va :

e 'EXOUV HId GUVOAIKN €1IKOVA TWV
apHodIOTATWY TOUG KAl vd OUVOEOUV TO
TEAIKO anoTEAECPA PE TOUC apyxIkoUg
OTOXOUC Kdl va KaTaAfyouv o€
ouunepaocuara

o E@apuooouv kpITripia Kal JeIKTEG
a&loAdynong Tng anodoaong Tou
TUAMATOG CUVOAIKA Kal va
gvepyonolouvTal dueca npog TNV
ENITEVEN TWV OTOXWV

e [lapakoAouBoUv pe cagprveia To
oUVOAO TWV EVEPYEIWV TOU TUANATOG
Kal va eneppaivouv énou XpelaoTei

e AvanTUOOOUV TOUC UQPICTAPEVOUG TOUG
ME TpOMno nou va diacpaiilouv Ta
HMEAAOVTIKA anoTeAEéopaTa

€ NOIOUGC aneuBUveTal

o AlguBuvTéC MwANOEWYV

o [IpoioTapévoug NwARoEwY
o EniBewpnTéc MwARoswv

o Key Accounts Managers
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1.

O1 Baoikeg appodiotTnTeg kai POAol Tou
STeAEXOUG MNMwARoEWV

¢ O1 3 AppodI0TNTEC & 01 5 POAoI

e AuToa€ioAoynaon

e To MovTéAo Aloiknong

>XxedIaouog

¢ 'Opapa

e ETaipikoi & Epnopikoi ZToxol

e AnoO TNV ZTpatnyikr atn NoAITikn MNwARocwyv

e 2TOXOI XapTopuAakiou/nepioxng

e YAonoinon Twv ZToxwv: MpoBAEyelg - Pipeline
management -ApaoTnpioTnTeg NwANTOV

Aloiknon & Opydvwon NwAnoewv

e AlayvwoTikd EpwTnuaTtoAdylo Kataotaong
TUAMATOC NMwAROEWVY

e JUOTNHA Aloiknong & A€IiKTEG

e ZU0TNMaA Aloiknang

ZuoTnua Aloiknong AvBpwnivou Auvauikou

e Ta Téooepa gpyaleia dioiknonNg NWANTWV:
ZupBouAeuTIKn — Enikpion-Evduvapwon -
Coaching

e SuvnBeig AvTippnoelg MwANTOV

e MNapakivnon

Sales Performance Coaching
e Marti Coaching

e To MovTého M.M.M.

e Case study
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Sales Management 11

Skonés Wl ocuarohoyia

Na svioxUosl Ta AIEUBUVTIKG OTEAEXN
MNwAnoswv oTov Zxediaouo, TNV Aloiknon
Kal Tnv Opyavwaon Tou TUAKATog
NwAnoswv Kabwg kal Tnv Aloiknon Twv
MNwAnTwVv TNG onddag Toug.

OpEAn

O1 guppeTéXovTEeG Ba pnopolv va :

e >UVOEOUV TO TEAIKO ANOTEAEOUA HE
TOUG apxIKoUg OTOXOUG Kal va
KATaAfyouv O CUPNEPACUATA

e Na avanTiooouv TNV KataAAnAn
OTPATNYIKN KAl TWPA Ka yia Tnv opada
TOUuG

e AvanTtUooouv €va NAAvo NWANCEWV
BaciopEvo ae 0pBOAOYIKEG avaAUaTeIg
Kal o€ pEAAIOTIKEG NMPOBAEYEIG

e AvanTUOOOUV TOUC UQPICTAPEVOUG TOUG
ME TpOMo nou va diacpaAilouv Ta
HMEAAOVTIKA anoTeAEéopaTa

e AlaxelpiovTal kal va napakivouv Tnv
opada Toug

e Opyavwvouv OWOTEC Kal
anoTENECUATIKEG OUVAVTHOEIG Kal Ba
MnopoUv va kateuduvouv Kal va
KivnTonoloUv Ta PEAN TNG opadag Toug

€ NOIoUG aneuBuUveTal

e AlcUuBUVTEC MNMWANOEWVY

e [IpoioTapévouc NwARoewv
e EmBewpnTéc NwANRoswv

o Key Accounts Managers
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1.

Eiocaywyn
e O POAog Tou AleuBuvTh MNwARocewv
e IkavoTnTeg NWANTA

Alaxeipion MwARCEWV

e XTpaATnyikn kai TakTikn

e [oiol gival ol Kpigiyol MapdayovTeg
EmiTuyxiag

e AvdaAuon SWOT kai PESTLE

MpoBAewn NwAnocewy

e Tieival n NpoBAeyn;

e Aladikacia Teoodpwv Bnudtwv yia Tn
Anpioupyia MpoBAewng NwAncewy

>xediaopoc MwAnoswyv

e >TOIXEIO EVOC ZXEDiOU MNMWANCEWY

e EpwTNOEIG NOU NpENEl va anavTtnoel To
2x€d10 MwARoewV

e BéeATIOTEG MpakTikéG MpoypappaTiopou
NwAnoswv

Alaxeipion Anodoong NwAnoewyv

e KaBopiopog ZToxwv MwAnoswv

e AEiohoynon Anddoong NwARoswv

e XeIpIopog NwANTA XapnAng Anddoong

Mapakivnon Tng Oupadag NwAncewyv Zag
e Ti pag Napakivei;

e [vwpiCovTac Tnv Oudada oag

e To MepiBadAAov nou MNapakivei

AIeEaywyr) ANOTEAECUATIKWV ZUVAVTHOEWYV
NwAnoswyv

e SuvavTtnoselg NwANocswv e ANOTEAECUA
e AioTa EAéyxou Zuvavrtnong

MAavo E@apuoyng

10




)
= EXCELLENCE & LEAN

MANAGEMENT CONSULTANTS

Sales Coaching Toolkit

MpoKeITal £éva pyacTnpiako Npoypapua
To Onoio dieEayeTal Navw oTIG
NPAyuaTIKEC OUVBNKEG TNG ENIXEipNoNng
Kal oToxeUEl oTNV avanTuén Twv
de&loTATwV coaching kar kabodriynong
TWV OTEAEXWV NWANCEWV.

O1 OUpMETEXOVTEG Ba pnopoUlv va :

o BeATI®OOUV TIG 1KQVOTNTEC TOUC OTN
diaxeipion TWV avepwnwv (013
NPAyMaTIKEG GUVONRKEG

e BeATi®OOUV TIG IKAVOTNTEG TOUG OTNV
anoTEAECHATIKN KaTeubuvaon TV
NWANTOV TNG ouadag Toug Pe Baon Ta
npayuaTika dedopeva

e AIEEAyOoUV  AMNOTEAEONATIKOTEPA  TIG
MNVIQiEC OUuvavTnOelG PE Ta MEAN TNG
opddag Toug

e [lpoTeivouv & KaATeubBUVOUV  TOUG
nWANTEG yia TIC OpacTnplOTNTEG TOU
EMOMYEVOU UNVa HE gpyaieia NwAROEwWVY
kal Ba anogacilouv ylia €VEPYEIEG MOU
8a uAonoinBouv oTnv ayopd

€ NOIOUG aneuBUveTal

e AlguBuvTéc MwARTEWV

¢ T[poioTapévoug NwAncewv
e EmBewpnTéc NwANRoswv

o Key Accounts Managers

O1 Baoikeg appodioTnTeg evog MNpoioTapgvou

NwAnoswv

¢ AgiToupyieg Tou MwARoewv

e EEao@aAilovTag Tnv pakpoxpovia avantuén

e KaBodnynon Opadag NwAnocewyv

e ZU0TNHa Aioiknong Tng Anodoong NwARoswyv

¢ KaBodrynon - ZupBouAeuTikn —Eknaidguon -
Coaching - Enikpion

Case Study

¢ H enixeipnon GoodsFlex

¢ MMAnpo@opieg Ayopag & MwAnoswv
e KaTaypaon Evepyeiov

o Mpo@iA opadag

¢ AEIoAOYNON ouadag

e MAavo Evepyeinv

Suvavtnon pe NwAnTEC

e MpoeTolyacia ouvavTnong Ye NMwANTEG
e ZuvavTtnon He MwANTEG

e AvaTpo@oddTnon uvavrnong

e MAavo Evépyeinv

To npoypaupa OIeEAyeTal €iTE HE TNV HOPPN
npoypauuartog eite pe Tnv hopen Coach the Coach

vl
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Active Coaching (Cases based Coaching)

MPOKEITAl YIQ EVIOXUMEVO EPYACTNPIAKO
npoypapua nou avantUloosTal JEGA ano
NPOCOUOIWCEIC MEPINTWOEWY HE OTOXO va
evepyonolnoel Tig 0e§IOTNTEG TWV
OTEAEXWV YIA ANOTEAEGUATIKOTEPN
dlaxeipion Twv aTOUWV TNG opadag Touc.

OPEAN

O1 ouppeTEXOVTEG Ba pnopoUv va :

e BeATI®OOUV TNV AUTOYVWaia TOUG HE
oTOXO TNV €MIAOYRA TNG
anoOTEAECUATIKOTEPNG CUUNEPIPOPAG

e AlQyvwoouv TNV KATaoTaon Tou
UQIOTAPEVOU Kal va enIAEEOUV TO
KaTaAAnAo oTuA nyeaiag

e AlaxeiploToUV ANOTEAECHUATIKOTEPA Ta
MEAN TNG opadag

e AlaxeipioToUV AanoTEAECUATIKOTEPA
duokoAec oulnTAoeIC coaching kal va
ENAVAKTACOOUV TNV €UMIOTOCUVN TWV
MEA®V TNG ouddacg Toug

o KaBodnyoUv anoTeAeouaTIKOTEPA TA
MEAN TNG opadag pe okond Tnv
dlacpaAion TNG €NiTEUENC TWV OTOXWV

€ NoIoug ansuvBuveTal

e AlcUBUVTEC MNMWANOEWVY

e [IpoioTapévoug NwARoewv
o EmBewpnTéc NWANoewvV

o >TeAEXN Enixeipnoswv

Zkonés |l ocuarohoyia

1. To Mpoownikd pou ZTUA
e Ol ZUUNEPIPOPEG MOU e dlakpivouv oav
ny&Tn. AutoagloAoynon
e To Mpoownikd Hou oTUA coaching

2. Aldyvwon Tnc Yndpyouoag Katdotaong
e KaTa nepinTwon nyeoia
¢ AvaAuon MepinTwoewV - MPOCNUEIVTEIC
NEPINTWOEWY

3. [MpoeToipacia & Opyavwon Tng Mpoaogyyiong
o H Mupapida TG ANOTEAECNATIKOTNTAG
e To MovTeAo MMM
e EpyaAeio A&loAdynong ApaotnpioTATwV &
IkavoTnTwV
e ulnTnoeig AvanTuéng
- Ti €ival ka1 ndTe epappoleTal
- Ta Tpia orddia Tng oulATNONG
avanTugng

4. YMAonoinon Tng Zulntnong AvanTtugng &

EnoikodounTikr Avatpo@oddTnon

o AnuioupynoTe éva MAaioio ZulnTnong Kai
TonoBeTndeite

e AnuioupynaoTe Evepyn ZulnTnon

¢ TonoBetrioTe MpoTEPAIOTNTEG

o AVaKE@AAAINOTE KAl ZUPPWVROTE OTa
Enopeva BripaTa

5. Xelpiopog AuokoAwv ZulnTtnoewv Coaching
¢ Bagikeg TEXVIKEG
¢ BrjuaTta XeIpiopoU dUCKOAWV oulNTHOEWYV

vl
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Team Leadership

Zkonés Wl ocuarohoyic

To Team Leadership €ival ¢éva workshop
Nnou oToXeUEl va eVIOXUOEI TA OTEAEXN TG
€NIXEipnong oTnv diaxeipion Kal avanTtuén
TNG opdadag Toug Kabwg Kal TwV HEAWV
TNG ouadag Toug.

OpEAN

O1 oupMeTEXOVTEG Ba pnopoUv va :

e EEaokouv nyeoia xpnoigonoliwvTag eva
anAo Kai NPAKTIKO HOVTEAO

o AEioAoyoUv Tnv oudada Toug Kai Ta PEAN
TNG opadag kal va kataypdyouv noia
onueia Ba npenel va BeATIwoouv

e AEloAoynoouv Tov €auTd TOUG O€
oevapia npooopoiwaong dlaxeipiong
UQIOTAPEVWV

o E@apudoouv npakTikd epyaAeia kail 6a
e€aoknBouv oTnv diaxeipion
avBpwnivou duvapikou

e Alaxwpilouv Tov TPONO avanTu&éng Tng
opadag Toug anod Tov TPOMNo avanTugng
TWV HEAwV Kal va npofoulv o€
NPAKTIKEG EVEPYEIEG

e BeATi®OOUV Ta anoTeAEopaTa Tou
TuAMaTOC péoa and Tnv
anoTte\eopaTikr dlaxeipion TNG opadacg

Z€ NoIouG ansuvBuUveTal

e AlguBuvTéc MwAROEWV
¢ T[poioTapévoug NwANRcewv
o 3TeAEXN Enixeiproswv

vl

MovTéAo Hyeaiag

e Elcaywyn

o O anoTeAeopaTikog HyeTng

o AuTOdIaYVWOTIKO EpWTNHATOAOYIO Blake &
Mouton

¢ Hyeaia npooavaTtoAiopévn otnv Apdaon

e [poownikd oTUA nyeaiag

e EpyaAeio A&loAoynon Opadag

¢ EpyaAcgio AEloAoynaon ATOpoU

. Alaxeipion avBpwnivou Auvapikou

e Ta MévTe Baoika EpyaAeia Enippong Tou
Hy&Tn
- Enikpion
- Evduvapwon
- SUMBOUAEUTIKN
- Coaching
- Eknaideuon
e Coaching: O1 pdoeic Tng aAAayng
e To pyovTéAo GROW
¢ MeTaBipaon ApuodIoTATWYV
e Napakivnon

. Ta epyaAeia AvanTtuéncg Tng Ouadag

e AvanTu&n Opdadag , Mapakivnon & 'EAgyX0G
e Anuioupyia Opauarog

o ANOTEAECUATIKEG ZUOKEWEIG

e JuveEpYaaia

¢ MeTaBipaon ApuodIoTATWYV

¢ Mapakivnon

13
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AvanTtuooovTtac Tnv Enippon oTtouc AAAoug

Zconés il osuarodovia

To npoypappa oToxeUel va BonBrosl Toug
OUMMETEXOVTEG VA KATAVONOOUV NWG
gMpavifovTal oToug AAAoUG Kal Nwg
MnopouUv va BEATIOOOUV TO OTUA EMIPPONG
TOUG

OPEAN

O1 OUpMETEXOVTEG Ba pnopoUlv va :

e AvanTtUEouv TNV auToyvVwaoia Toug
avTiAapBavopevol Nwg epeavifovral
oToug dAAoug

e KaTavoroouv Ta duvaTd Toug onueia
Kdl va xTioouv o€ auTd

e Mabouv noio €ival To NPOCWMIKO TOUG
oTUA Enippong, nwg pnopouv va 1o
Xpnolhonoioouve KaAUTepa

e AvanTtUooouv pia duvaTr oXEon
EKMETAAAEUONEVOI Ta dUVATA TOUG
onueia oTnv diIanpoownikr NIKoIVwvia

e BeATI®OOUV TNV EMIPPON TOUG
OnNUIoUpPYWVTAC €va duvaTo Prvupa

€ NoIoug ansuvBuveTal

o AlguBuvTéc MwAROEWYV
o T[poioTapévoucg MwARoswv
o STeAExn Enixeiproswv

vl

. AuBevTikdTNTA

e Ta 1davikda pou

¢ H napouaia pou

¢ AUTOdIaYVWOTIKO EpwTnuaToAodylo
e To ZTUA Enippong pou

e STPOYYUAEUOVTAG TIG YWVIEG

. XTiovTag AuvaTeg IXETEIG

e Ta TEOOEPA BripaTa
o O1 AUOKOAEG ZulNTAHOEIG
e EvepynTikn Akpoaon

Mia duvatn dwvr
¢ AloiI000Eia

¢ AuTonenoidnaon
e Mia AuvaTh IoTopia
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ANOTEAECHATIKEG ZUVEVTEUEEIC

3konés |l osuarohoyia

To npoypappa oToxeUel va BonBraosl Toug
OUMMETEXOVTEG VA AMOKTHOOUV TIG YVWOEIG
Kal KUPiwG va avanTu&ouv TIG deE10TNTEG
nou xpeialovTal yia va ynopouv va
eMIAEyouv Ta KATaAANAa atopa yia Tnv
avTigToixn 6£on.

OPEAN

O1 ouppeTEXOVTEG Ba pnopoUlv va :

e XpnoipornoloUv €va KoIvo JOUNHEVO
ouoTnua hNeBOdwV epyaaciag kal
£PYAAEiWV NOU TOUG EMITPENEI va
€NIAEyoUV ouveIdNTA TOUG UNOWNQPIOUG
nou Taipialouv OTIC ANAITNCEIG TIG
Beong

e Mnopouv va TonoBeToUv Ta oTeAEXN HE
Ta KaTaAAnAdTEpa npoadvTa oTIG
KaTaAAnAeg B€oeig

e AvanTU&ouv nou goTialovTal o
OUYKEKPINEVEC NAPEABOVTIKEG
OUMNEPIPOPEC Ol OMOIEC anoTeAOUV ToV
KaAUTEpoO JeikTn NPOBAEWNG
HEAAOVTIKOV GUUMEPIPOPWV

e EmTUXOUV peiwpEvVn diappon
NpoownikoU AOyw Kakng avTioToixng
KIVATPWV Kadl andiTnoswyv 6£€ong

€ Noloug ansuBuveTal

e AIEUBUVTIKG ZTEAEXN
¢ T[poioTapévoug, YneuBuvoug Touéa
e 3TeAExn AvBpwnivou Auvapikou

Eioaywyn

Eniokdnnon Tng Aladikaaciag EnAoyng
o [po@i\ ©¢ong; IkavoTNTEC KAl OPICHOI
e EpyaAeia kal pebodol enidoyng

. Ta ZuvnBaTepa AGON Twv SuvevTelEewV

Baoikég EpwTrioeic ©€ong
e M'VOoeIg & TEXVIKEG

e Ap0dIOTNTEG

e MaAaioTepeg Epnelpieg

EpwTnoeig Ynokivnong
e H eniAoyeEg

e Ta duvaTta onyeia

e ASloAOynon

EpwTNOEIG ZUNNEPIPOPWY
e TUNol EpwThoswy

e ZUAAoOYN MAnpogopiwv
e JUoTnua KEA

EpwTnosic Epyaaoiakng Kataoraong
e [10TE XpnoiponoloUe gevapia
e TexVIKR Xwviou

Nopika I{nTrAuaTa
e [evikn Evnuépwon enavw og vouika {nNTAHaATa

Epappoyn / MpakTikn EEGoknon ZuvevTeUEewy

» 03nYOoG E@apuoyng

e EEGoKNON 0 OOUNUEVEG OUVEVTEUEEIG

e EEGOKNON 0 NPOCOUOIWOEIC NPAYHATIKOV
OuvevTEUEEWV.

vl
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)
= EXCELLENCE & LEAN

MANAGEMENT CONSULTANTS

Professional Selling Skills

Zxonés il ocuarohovia

To Mpdypappa «Essential Selling Skills»
gival éva d1adpaaTiKO KNAIDEUTIKO
npoypayuua nou Bondasl Toug
OUMMETEXOVTEG va BEATIWOOUV TIC TEXVIKEG
Kal Tov TpOMOo NPOoCEYYIGNG OTOV MEAATN
ME aoTOXO0 TNV €NITEUVEN UWNAOTEPWV
NWANCEWV.

OPEAN

O1 guppeTéXovTeG Ba pnopoulv va :

e EnIAéyouv CUVEIDNTA CUUNEPIPOPEG
npog Tov NeAATN nou odnyouv aTnNV
avanTtugn Twv NWANCEWV KAl TNV
IOXUpONoinNan TWV OXEOEWV

e AvadeikvUoUuV TOV OUUBOUAEUTIKO
XAPAKTNPA TwV NWANTOV

e KaTtavoouUv BaBuTepa TNV KATACTACN
TOU NEAATN

e AIEPEUVOUV AMOTEAECUATIKOTEPA TIG
avaykec Tou

e MeylioTOnoloUV Ta anoTeAeopaTa avda
eniokewn PEoa anod TNV owaoTn Kal
OAokAnpwpévn MpoeTolyaaia

e MeylioTonoloUv Ta AnoTeAEopaTa
ava sniokeyn Peoa and Tnv
napouciaon TngG aiag Twv
NPOIOVTWV Kal UNNPECI®V

e AlaxelpiovTal anoTEAECOUATIKA TIC
avTIpPNOEIG TWV NEAATWV TOUG

€ NOIOUC aneuBUveTal

o MwANTEC & EpnopikoUc AvTINPoo®NoUG
o [IpoioTapévoug NwARoEwY
o EmBewpnTEC NWARCEWYV

MpooavaToAiouog oTov MeAdTn

¢ O1 Auo AlagTaosic Tng MNpoagyyiong NwAnong
e O KukAog Ayopag

e KivnTpa kai AvTikivnTpa MeAaTn

e H Ayida Tng ZuvopiAiag

. Tunol Zuunepipopwv MwANTA & MeAaTtn

e TUNOI Zupnepipopdg NwANTH

e TUNOI Zupnepipopdag NeAdaTn

o XeIpIOPOG TwV IAPOPETIKWV TUNWV TWV
neAaTOV

O1 ®aoeig TnG ZulnTnong NwAnaong
e ®aon MNpoeToipaaciag
- Ti ouunepiAauBavel n MpoeTolyacia
- 'EvTtuno MposTolyaciag
e ®don Enaeng
- MNwg va &kivaTe yia ouvavrnon
- Anuioupyia evog nAaiciou oulnTnong
e daon Xaptoypdpnong Avaykwv
- MNwg KAvoulue XapToypapnaon avaykwv
- H Texvikn Twv EpwThoswy
e H ®don Tng YnooThpIgEng
- MNwg Ynoornpifoupue
- H Mée&Bodo K.A.M.A.
e H ®don Tng Anoégaong
- Texvikeg KAegigipaTog

. XeIpiopog AvTippnoswyv

o XeIpIGUOG AVTIpPHOEWY
e H M£Bodoc A.K.A.T.A.
o XeIpIoPOC AvTipprioewV TIMNG

vl
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Essential Selling Skills

Zkonés Wl ocuarohoyic

To Mpdypaupa «Professional Selling
Skills» €ival €va d1adpacTikO €KNAIOEUTIKO
npoypapua nou BonBasl Toug
OUMMETEXOVTEG VA BEATIWOOUV TIC TEXVIKEG
Kal Tov TpOMo NPOoCEYYIGNG OTOV MEAATN
ME aoTOXO0 TNV €NITEUVEN UWNAOTEPWV
NWANCEWV.

OPEAN

O1 oUpMETEXOVTEG Ba pnopoUlv va :

e ENIAEyouv GUVEIDNTA CUUNEPIPOPEG
npog Tov NeAATN nou odnyouv aTnV
avanTtu&én Twv NWANCEWV KAl TNV
IOXUpONoinon TWV OXECEWV

e EniAéyouv vooTponieg Nou KAvouv Toug
10i0UG ENITUXNHEVOUG NWANTEG

e MnopouUv va npoocapuooouv Tn NwAnon
OTO OTUA GUUNEPIPOPAG TOU NEAATN
dnuioupywvTac pia évrovn aiobnon
NpoowniknG ocUvOEaNG

o AlgpeuvolV ANOTEAEGHUATIKOTEPA TIG
avaykeg Tou

e MeyioTonolioUv Ta anoTeAéopaTa ava
eniokewn péoa anod TNV owaoTn Kal
OAokAnpwpevn MpoeToiuaaia

e MeylioTonoloUV Ta anoTeAEouaTa
ava sniokewn Péoa ano Tnv
napouaiaon TG a&iag Twv
NPoidVTWV Kal UNnpeciov

€ NoOIOUG aneuBuUveTal

o MwANTEC & EpnopikoUc AvTINpoo®NouUG
o [IpoioTapévoug NwARoEwY
o EniBewpnTéc MwARoswyv

1.

Eioaywyn oTig EnayyeApaTikeg MwANGCEIG

e TI €ival n enayyeAPaTikn nwAnon;

¢ O POAOC Kal n vooTponia Tou €NITUXNUEVOU
nwWANTN

O1 BaoikoTtepeg AcgioTnTEG NWANROEWY

o 'EAEYX0G GUVOMIAiag

e Xpnaigonoiwvrag Tn dUvaun TwV EpWTHOEWV
e H TEXVIKI NOANONG AVOIKTWV

e H onuacia Tng akpdaong

EnixeipnuaTtoAoyia

e AKOUOTE TIG AVAYKEG TOU NeAATN

o XapakTNpPIoTIKA, NAEOVEKTNHATA KAl OPEAN
e TEXVIKEG €MIXEIpNPATOAOYIAG

Texvikeg KAgioipaTog

e EVVEQ TEXVIKEG KAEIOINATOG

e Cross-selling kai up-selling

e MeTa TNV NwAnon kai napakoAoubnan (After
Sales & Follow up)

XeIpIoPOG AVTIppHOEWY

¢ To MOVTEAO XEIPIOUOU aVTIpPHOEWV
o XeIpIonOC AvTippAoewVY TIUNAG

o Xeipiopdg Adiagopiag

EnayyeApaTikn Z1aon (Mindset)

e H owoTn WuxIKn KaTaoTaon yid vd NouAnoEIg
o OpauaTIOTEITE TNV NWANCT 04g

e MABeTe TOV NEAATN KAl TI «MNOUAATE»

STUA NPOOWNIKOTNTAG

e [Mol0 €ival To OTUA TNG NPOoWNIKOTATAC 0AG;

¢ [Mo10 TO OTUA ToU NeAdTNC oag; Nwg To
avayvwpileTai;

e MwANON o€ d1aPOpPETIKOUC TUNOUG ayopaoTwV

vl
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Advance Selling Skills

3konés Wl ocuarohoyio

MpoKeITal yia €&va pyacTnpIiako
npoypappa nou oroxelel va Bondnoel
TOUG OUMMETEXOVTEG VA EVOUVAUWOOUV
TNV Napouadia Toug, TNV ENIpPon Toug Kdal
TIG OXEOEIC TOUG PE TOUG NEAATEG.

SuvaiodnuaTikr Nonpoouvn kal MNapouaia

e O1 Teooepelg Topeig TnG Ioxupng Mapouaiag

e SuvaliodnuarTikn Nonuoaouvn -
AuToa&loAdynaon

¢ XapakTnpIioTika TnG NpoownikoTnTag Mou
¢ AuTodIiaxeipion

¢ 01 10 ZuvnhBeiec Tou EnayyeApaTia NwANTA
o AnuioupywvTag AuvaTteg ZuvOETEIG

OPEAN

O1 guppeTéXovTEG Ba pnopoulv va :

2. Emppon kai Neibw
e O1 5 Toueig Enmippong
e AuToa&loAoynaon
e Ta AuvaTtd pou Znueia
e AANAaCovTag ZTuA Enippong

e EnIA&youv oUVEIDNTA CUMNEPIPOPEG
nou va odnyouv oTnv avanTugn Twv
NWANCEWY Kal TNV 10XUPONoinon Twv
OXEOEWV

e Evduvapwoouv Ta xapakTnpioTika 3. Mia Auvath dovh
ekeiva nou Ba dnuioupynoouv pia o MpoownIKA ZUvVSeon
duvaTn eIkova OToV MEAATN « 'Eva TuvapnaoTikd MéAAov

e Anpioupyouv BabIEG NPOCWMIKEG « AI01080Eja
OXEOEIQ e Storytelling

* Ennpedlouv Toug NeAATEG « O1 10 KAaoikég IoTopieg
XPNOIJONoInVTAG Ta IoXuUpa
XApaKTNPIOTIKA TOUG 4. MAavo Evepyeiwv

e AnuioupyouUv duvartda pnvuuara yia ¢ H Mapouocia Mou
TOUG NEAATEC UE OTOXO Vvda « Enippon kai Nei®o
€vOUVAUWOOUV KAl va EMEKTEIVOUV TNV ¢ 'Eva AuvaTtd MAvuua
ouvepyaoia

e BeATi®oouv a100NTA TIG OXETEIG
TOU WE APETa anoTeAEOUATA OTIG
NWANOEIG

€ NOIOUC aneuBUveTal

e AlguBuvTEC Kal MpoioTapévoug
NwAnoswv

o EniBewpnTéc MwARoswv

o TWANTEG & EunopikoUc AVTINPOOWNoUG
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Workshop oTic TEXVIKEC AlIaNPAYHATEUCEWV

MpoKeITal yia €&va pyacTnpIiako
NPOYpPAKKa Mou Ol CUMPETEXOVTEG HEOT
and ouvexeic avanapaoTdoeic poAwv Ba
BeATI®GOUV TIG dIANPAYHATEUTIKEC TOUC

H Alanpayudareuon
e AlanpayuaTeuon kail MwAnon
e Win - win dianpayuaTeUaoeig

IKavOTNTEG PE OTOXO va NETUXAIVOUV
anodoTIKOTEPEC CUMPWVIEC. 2. H NpoeToiyaacia

e EpyaAeio MpoeTolgaciag Tng ZulfTnong
OPEAN

Alanpayudreuaong
O1 oupMeTEXOVTEG Ba pnopoUv va :

3. ®aon KAipgatog kal daon Aiepelvnong
¢ O1 4 ®doeic TG AlanpaypdaTeuong
e To AlQNpayPaTeuTIKO Hou MpogiA
e H TAWOOA TOU S®UATOG 0TV dlanpayUaTeuaon
o TakTIKEG MapanAdavnong

o AVTIAN®BOUV TI NPAKTIKA onuaivel win
- win dianpayudaTteuon

e Mabouv va npostolyalovral cwoTa
XPNOIYONoIWVTAC EpyaAcia

e TVWPIoOUV TIC PATEIC TNG 4. ®aon AgloAdynong kar ®aon Anyng
dlanpayuaTeuong ANoQaoEwv , ,

e Mabouv To dIkO TOUG NPOYIA. * Nwg «?ﬂﬁﬁﬁpvaﬁouafﬂs TIG NANPOPOPIEC Kal

e XeipioToUv KatdAAnAa Tig )\GUBGVOUHE anogagcelq ,
GULINEPIPOPEC TV GUVOLIANTGV TOUC . AVTlpe:TconlCc?vmq avTINnapaywylkeg

e EEaoknBoUv oTnv epapuoyn Twv OUHNEPIPOPES
TEXVIKQV napanAdvnong kai

51aNPayUATEUONC TILAC 5. ZTpatnyikn AlanpayuaTeuoewy

e STPATNYIKN

e AvanTtugouv Tig BeEIOTNTEG TOUG o TEXVIKEC AlANpaypaTeloewV

MECA anod OUVEXEIG

¢ OA , .
avanapagracels poAwy 6. Aianpayparteuon Tiung

o TexvikeG MNalapépaTog
* Epappoyn

y e EQappuoyn o npaypaTikd gevapio Tng
2€ Noloug ansuobuveTail EnIXeipnong

o AlguBuvTéC MwANOEWV

¢ T[poioTapévoucg MwARoswv
o 3TeAéxn Enmixeipriocwv

e Key Accounts Managers
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Key Account Management

3konés Wl ocuarohoyic

To «Key Account Management» givai yia
£va €pyacTnpIiako npoypauua Ye aueon
€Qappoyn Nou NapeExel oToug
OUMMETEXOVTEG eEBODOAOYIEG Kal Epyaleia
yla va avanTtUu&ouv aTpaTnyika Toug
MEYAAouC NeEAATEG.

OPEAN

O1 guppeTéXovTEG Ba pnopolv va :

e OpyavwvouVv anoTeAECHATIKA TIG
d1adIkaoigg Kal TNV ouada Toug

e AZioAoyoUv TNV Oxeon HE TOV NMEAATN,
TNV ouvVEPYaaia Kal TI§ AvAyKeG ToU
neAaTn

e AvaAUouv TIG eukalpieg kal Ba
npoeToidldovTal KaTaAAnAa yia Tnv
ENiTEVEN TwWV OTOXWV

e AvanTUooOoUV €va OXEDIO EVEPYEIWV HE
OTOXOUC BpaxUxpovoug Kail
MaKkpoxXpOVvIoug

e E@apupdoouv aueoa TIC TEXVIKEG Kal
peBodoAoyieg nou Epabav

2 € NoIoUG AaTTeuduveTal

o Key Account Managers
e [IpoioTapévoug NwARoewv
o TMWANTEG

. Opyavwon

o Mpo@iA IkavoTATWV

e Tpanela NMAnpogpopinv
e IkavoTnTEC OPAdag

o Mpo@iA MeAaTn

e Mpo@i\ KivATpwv

ZTpaTtnyikn AvaAuon

e AEI0AOYNON ZXECEWYV

e Aladikacia Afyng Anogaaong

e AvaAuaon AvTaywviguou

e AvaAuon Avaykwv

e Ynapyxouaoa Kataoraon kai AvaAuon Eukaipiov
e AZloAOYNON Zuvepyaaiag

MAavo K.A.M.

e AvanTuén Zxediou

e AlauOpPwWoN pOAWYV opadag

o [1pOYPANUPATIONOC BPaXUXpOVIWV Kal
HaKPOXPOVIWV EVEPYEIDOV

e EnavagioAdynon

vl
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Selling Through Technical Service

3konés Wl ocuarohoyia

To npoypauua eoTialeral o
£pyalOPEVOUC MOU NAPEXOUV TEXVIKN
gEunnpETnon. ZToxXeUel va dWOEIl TIG
anapaitnTeg de€I0TNTEG OTOUG
OUMMETEXOVTEG £TOI WOTE va PUnopouv va
nouAoUv katd Tnv diadikaacia Tng
TEXVIKAG UNOOTAPIENG OTOV NEAATN.

OPEAN

O1 guppeTéXovTEeG Ba pnopolv va :

e EvTonioouv kai va evouvapmoouv
NapaywyIkeG CUUNEPIPOPEG
NPOCAPHUOCUEVEG OTOV POAO TOUG TMouU
Toug BonBouv va eAéyxouv kai va
KaBodnyouv anoTEAECUATIKA TIG
oulNTNOEIC UE TOUG NEAATEC

e Na eniAéyouv Kail va xpnaoigonoiouv
OUVEIDNTA EI0IKEC TEXVIKEG NWANOCEWV
napdAAnAa pe Tnv d1adikaagia TEXVIKNAG
unooTAPIENG

e Evduvauwoouv Tov pOAO TOUG
anévavTi oTov NeAATn

e Au&noouv TIG NWARCEIC NPOG TOV
neAdTn aueoa f dnNUIoUPYWVTAC TIC
anapaiTnTeg ouvelnkeg nou npowboulv
TNV NWANGCN

2 € NoIouUG aTreuduveTal

e TexvikoUg EEunnpéTnong
e After Sales Service
e T[poioTapévoug TeXVIKOV THANATWV

. O1 Auo AilaoTtdoeic TnG EEunnpeTnong

e O1 duo dlaoTAaoEIqg
e O pdAOG TNG UNOOTAPIENG

H MNpwTn Enaen
e Elcaywyn otn oulnTtnon
e AZI0AOYNON TOU KATAOTAONG TOU NEAATN

Eninedo Enikoivwviag

e SUYKEVTPWON NANPOPOPINV
e Mapoxn nAnpo@opiwv

e AvaAnyn MNpwToBouAiwv

Eninedo Zxeong
e Aci&Te OTI kaTaAaBaiveTre

e EEnyeioTe TI KAVETE
e EvioxUoTe TNV Zx€0n

EvioxUoTe Tnv andégaaon
o TEXVIKEG KAEITINATOG
e XeIpIopodG Epnodiwy - Algkdiknon

vl
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Strategic Sales Workshop

3konés Wl ocuarohoyic

To npdypappa ENIKEVTPWVETAlI OTNV
oTPATNYIKN avaAuon Tou NeAdTn kai oTnv
OTPATNYIKN NPOCEYYIONG NAPEXOVTAG
nMEBODOAOYIEC KAl TEXVIKEG NoU wBouv
oTnv anoteAeopaTikn dieiocduon oTov
neAdTn kai Tnv €niTeugn Twv oTOXWV.

OpEAN

O1 ouppeTEXOVTEG Ba pnopoUlv va :

e AvaAuUouv oTpaTtnyika Kai oAIioTIKA Tov
neAdTn

e AvakaAUnTouv Kai va eniBefai®wvouv
€UKalpieg

e AlgpeuvoUlv yia ukaipieg yeoa anod Tnv
Auon npoBAnudaTwv

e AnuioupyoUVv avTaywVvIioTIKA
NAEOVEKTNHATA

e [apouaidlouv Pe oTPATNYIKO TPOMNO
TNV AUon €T1ol woTe dilacgpaAifouv TNV
ENiTEVEN TwWV OTOXWV

2 € NoIouUG AaTreuduveTal

e AlguBbuvTec MwARoswv
o T[poicTapevoug NwAnoewv
e MwANTEG

. ZTpaTtnylikr Avaiuaon

e AvaAuon AvTaywviouou

e Enixeipnoiakég AnaiTrnoeig kal AVAaykKeg Tou
MeAaTn

e XapToypdapnon Enippong ornv diadikaaia
ANYNG ANopacewy

e AvakaAuyn Eukaipiov

e EMIAoyn ZTpaTtnyikng

. AvdaAuon Mpoogyyiong

e MAdvo Zuvavtioswv

e Algpelivnon euKaIpi®V KAl NPoBANUATWY

e EpwTnosig Alcioduong

e Mapouciaon Auaong

e STAOTE Nayidec kKAl anoQUYETE Nayideg

e Anuioupyia AvTaywvioTikoU MAEOVEKTHUATOG
e SUvdeon AEiag kal ANOTEAECUATWV

MAdavo Evepyeiav
e EnmiAoyr Evepyeiwv

e [lpoypapPpNATIONOG
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Xe1p1opgoG AvTippNoewv & ApvnTikwv MeAaTtwv

)
= EXCELLENCE & LEAN

MANAGEMENT CONSULTANTS

3konés |l ocuarohoyic

TO OUYKEKPINEVO EKNAIDEUTIKO NPOypaAuua
oToxelel va €EonAigel Toug
OUMMETEXOVTEG HE NPAKTIKEC TEXVIKEG NMOU
va Pnopouv va avTINeETwNI{ouV TouG
dUOKOAOUG Kal apvnTIKoUG NEAATEG, TNV
adlagopia Twv NEAATWV Kabwg Kal TIG
avTIppnoEIg Kal evdolaououg Toug,.

OPEAN

O1 guppeTéXovTEG Ba pnopolv va :

e AlaxelpiovTal ge wuxpaiygia Toug
apvnTikoUG NEAATEG KAl va eniA&youv
TEXVIKEG nou Ba odnyouv o€
QVTIMETWNION TWV EPNOdiwv

e YnepBaivouv Tnv adiapopia Twv
NEAATWV TOUG KAl va avakaAUnTouV TIG
EUKAIPIEG

e KaTtavooUv Toug d1apopouc TUNOUG
avTIpPNOEWV Kal va TouG
avTIETWNICOUV KaTAAANAa

e E@apuooouv aueosa oca éuadav

2 € NoIouUG AaTTeuduveTal

e TMwANTEG & Epnopikoug AVTINPOOWNOUG
o T[poicTapevoug NwAnoewv

. TOnol MeAatn

e TUNOI Zupnepipopdg MNeAdTn
e Backup cupnepipopa
o XeIpIOPOG CUMNEPIPOPWV

. Xelpiopog Adiagopiag

e MNwg gpgavileral
e Mwg diaxeipi{opaoTe TNV adiagopia

. XeIpIOPOG AVTIPPNOEWV

e KaTnyopieg AvTipproswyv

« H M£€6050¢ A.K.A.MM.A.

e XeIpIopOG AVTIppROEWY

o XeIpIguodG AvTipprioewv TIKNG

Epappoyn

e AvaAuon MpoiovTwv

e AvaAuon MeAaTn

e Tpanela AvTippnRoswy
e XeIpIopdG AvTIpproEwV

vl
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NMwAnon eévavrti AvTay®wvioHoU

Zkonés Wl ocuarohoyic

To Mpoypappa €€onAilel Toug

OUMHETEXOVTEG HE HEBOBOMOYIEC Kal 1. H AvraywvioTikn MdAnon

TEXVIKEC Nou Ba Toug BondrRoouvV va *ONeAatng

unepBolv Tov avTaywvioud kai va * O AvTaywviopog

kepdioouv TNV NwAnon. e AvaAuon Auvatwv kal AQUVapwV onHeEinyv

e MAnpo@opieg

v - Tiyvwpilw
O(pEAI‘] - T xpeialopal va pabw

O1 guppeTéXovTEeG Ba pnopolv va :

2. AvTigeTwnion Adlagopiag

e AvaAUoOUV OTpPaTNyIKAa Ta e TexVIKEG AvTieTwNIoNG Adiagopiag
NAEOVEKTNHATA KAl VA HEIOVEKTNLATA ' '
TOU QVTAyWVIOTA Kal va eMIAEEOUV TNV 3. H zugntnon MaoAnong
e AlEpEuvnON

KATaAAnAn oTpaTtnyikn Npooeyyiong

e AvTigeTwnifouv TNV adia@opia Kal TIig
avTIPPNOEIG TWV NEAATWV
anoTeAeouaTika

e AlgpeuvoUlv og BaBog kal va
xpnaoigonoioUV TNV NAnpo@opnaon yia
va xTiouv a&ia aTnv dIKN Toug
npoTaon

e AlgpeuvoUv o€ BaBog kal va ouvdEouv
TIG AVAYKEG PHE NAEOVEKTANATA TNG
enixeipnong

e MdBouv va TonoBeToUV nayideg yia Tov
avtaywviouo

e Mabouv va xTiCouv a&ia oTnv npoTacn
TOUug

e MabBouv va kepdifouv Pepidio anod Tov
avTaywvioTh Toug

- Ti xpeialeTal va yvwpitw

- Ale10duTIKEG EpWTAOEIG
e Napouciaon - XTifovtag Tnv A&ia
e AvTieT@NION AVTIpPROEwY Tou MeAATn
e KAgioipo

4. Nayideg
¢ MG va ano@eUyeTe Nayideg
e MNwg va avTigeTwNIZeTE Nayideg

€ NOIOUG aneuBUvEeTal

e AlcuBuvTéc NWARCEWY
e [IpoioTapévouc NwARoewv
o TMWANTEG
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Problem Solving Sales

3konés |l ocuarohoyic

MpOKeITAl YIa €vad EpyacTnNPIAKO

NEOYpPaAppua nou Napéxel TIG anapaiTnTeS 1. Aldayvwaon
TEXVIKEG Kal peBodoAoyieg oToug e AIGyvwon Tou NpoBARNATOG
OUMHETEXOVTEG Yia va diaxelpiGovTal - Avayvepion Tou Kevou & Auon

anoTeEAECHATIKA KATACGTACEIG NWANONG

! ; ! e Aldyvwon Tou Mpo@iA Tng KatdoTaong
NoU EPNEPIEXOUV AUCH NPOPBANNATOG.

- AuUon MpoBAfuaTtoc kai MwAnon
- Eninedo Zuvepyaoiag pe NeAaTn

OCPéAI'] - Aiadikagia Afwng anogaong

2. EmAoyn ZTpaTtnyikng Mpoogyyiong
e MponwAnon

O1 ouppeTEXOVTEG Ba pnopoUv va :

e AvTiAauBavovTal noia €ival n KAaooikr e H Mapouaciaaon
nwAnon Kai TI ENiNA€ov anaiTei n
nwAnon Auong 3. MeAeTn NepinTwong

e XpnoiponoloUv VEEG NEBODOUG
avaiuong Tou nNpoBAnuaTog

e AMoTUN®OOUV TNV uNdpyouoa
KATaoTaon oAIOTIKA Kal YE E0Tiaon
oTOV MEAATN

e AnuioupyoUvV avTaywvioTika
NAEOVEKTNHATA

e EniAéyouv Tov Babuod kai Tnv
dladikacia nponwAnong kai Ta BAuarta
TN napouaciaong

e EnmiAéyouv TNV KAaTaAAnAoOTEPN
NPOCEYYIoN Yia va eniTUX0oUV TOUG
OTOXOUG TOUG

2 € NoIoUG AaTTeuduUveTal

e AlguBuvTéc MwARTEWV
¢ T[poioTapévoug NwANRcewv
o TMWANTEG
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Teleselling

3konés [l ocuarohoyic

To Mpdoypaupa napexel TEXVIKEG EIOIKEG

NPOCAPHOCHEVEC YIA TNV TNAEPWVIKD 1. E|6||<'§:q Tsxleéq Tn)\s(p('ovmﬁq Enikoivwviag
ENIKOIVWVIa Kal TNV NWANCN Kal eNINAEoV * EAgyxovTag To TWAE(PUJV"]UG

BonBasl Toug epyalOUEVOUG Va o MwG pIAGuE: H dwvn

BEATIMOOUV TOV £AUTO TOUG. e TI akoupe

e EvepynTikn Akpdaon

. e ToviCovTag Tnv BeTikr MAgUpa
O@eAn

2. H ZulATtnon

O1 ouppeTEXOVTEG Ba pnopoUlv va : ¢ 'Evap&n enikoivwviag

e AvTigeTwnifovTag Tnv adlapopia

e Algpelivnon

e [Mapouaiaon

e AVTIHETWNION APVNTIKWV ZTACEWV MeAaTwv
e KAgiolpgo ZuvopiAiag

e KaTavorjoouv TIg 81apopeG HeTA&U
OUVOMIAIAG Kal TNAEPWVIKNG
enikoIvwviag

e EAE&yxouv Tnv gnikoivwvia aTo
TNAEQWVO Kal va divouv Tov KaTtaAAnAo
pubuo

e AVTIHETWNIJOUV TOUG adIA®OoPoUG
neAaTeg e Wuxpaipia kar pebodoAoyia

e AlgpeuvoUv kal va napouaialouv Pe
TPOMNO ANOTEAECHATIKO

3. AuTo-Alaxeipion
e EpyaAcio npoypaupaTiopou
e AVTIHETWNION AYXOUG
e AuToa&ioAoynon kal BeATiwaon

e AiaxeipitovTar SUokoAoug NEAATEG 4. Avtipetonifovrag AUoKoAeC KaTaoTdoelg
 Mpoypapparitouv Tig Epyacieg Toug Kai e AMOQOPTIOTE TNV €VTAON
va dlaxelpi¢ovTal To ayxog e OI 5 TEXVIKEC anoPOpTIONG
e XpNOIPOMNOIOUV TEXVIKEG HE OUVEIBNTO « MpoxwpnoTe TNV diadikacia & A®OTE pia
TPONO PE ANWTEPO OKOMO TNV €MITEUEN duvapikn Auon

TWV OTOXWV

2 € NoIouUG AaTreuduveTal

e YneuBuvoug TNAEPWVIK®OV MwARCEWV
¢ [poioTapévoug TNAEPWVIK®V
NwAnoswyv
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AvanTtu&n Anodoong ortn Ailavikn NMwAnon

Na UI0BETACOUV Ta NYETIKA OTEAEXN MOU
avnkouv atov KAado Tng Alavikng eva
OAOKANPWHEVO ZUCTNHA Aloiknong TG
Anodoong kal va eEaoknBoulv oTIC
TEXVIKEG Kal PeBodoAoyieg aTnv Aloiknon
MpoownikoU.

O@EAn

O1 oupMeTEXOVTEG Ba pnopoUv va :

o KaBodnynoouv Tn BeATiwon TNG
ENIXEIPNOIAKNAG KAl aTOPIKAG anddoang
ME OEIKTEG HETPNONG

e KivnTonoinoouv kai va eEac@aiioouv
Tn deopeUON TWV avBpwnwy yia TNV
ENITEVEN TWV OTOXWV

e EvTonifouv kal avadeikvUouv Ikavoug
avlpwnoug — JEANOVTIKA OTEAEXN

e E@apuolouv Tn oTpatnyikn orn
Kabnuepivn epyacia

o KaAAigpyoUv kouAToUpa anodoang

e >uvdEouv Tnv a&loAdynon HE TO
ouoTnua apoiBwv kai eMBpapeucng

€ Noloug ansuBuveTal

e [poioTauy€voug TUNUAToG
EEunnpéTnong & Tapeiwv

e [poioTapévouc KataoTnuaTwyv

e Area Managers

1.

Alaxeipion TnG Anddoong
¢ H diadikaaia Tng diaxeipiong TnS andédoong
e H oToX06£TNON

e MpoypappaTiopog
e TEXVIKEG €MIAUONG NPOBANHATWV

KaBodnynon kai AvanTtugn

¢ H avaykaiotnTa Tng kabodnynong

o AivovTag 0eTikd feedback, evroniopog
HelwpEVNG anddoong, dlopbwTiko feedback,

e AleVEPYEIQ KABNUEPIVOV KAl PNVIAi®V
ouvavTtnoswy yia feedback

e EVTONIONOG aTOPwV HE XAKNAN KAl uywnAn
anodoon.

A&loAdynon
e H eTnoia agloAdynon, dievépyeia ouvavrnong

a&loAoynaong
e MAGvo AvanTuéng

Avayvwpion

e SuoTNHaATa eniBpapeucnc (0IKOVOWIKA, WN-
OIKOVOHIKA),

¢ KIVITpWV Yia avanTuén KouAToupag anddoong

EpyaAeia

o MNwc AsiToupyoUv Ta epyaleia AEloAdynong,
Avaiuong IkavoTATwy, ®opua Mpoownikng
>uvavtnong, Check List AlcubuvTn k.a.

vl
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Retail Sales Coaching

TOV 5€§IOTr!]T0.)V - C'oaching TWV I:]YSTIK(.'OV o MapaTtipnon TN d1adikaciac NMANGNC Kal TNG
OTEAEXWV TNG ENIXEIPNONG HE ANWTEPO ayopaoTikng diadikaoiac (KPIs).
OKOMO OTNV avanTuén TwV IKAvVOTATWY « Mapakivnon

TWV NWANTWV. o AvanTtu&lakd feedback

2. AvanTtuén Tng opddag
O(PéAl'] ¢ Ta oTddia avanTtu&ng Tng oudadag
o Alaxeipion TwWV CUYKPOUOEWV

¢ [MAGvo avanTuéng opddag KaTaoTAPATOG

O1 ouppeTEXOVTEG Ba pnopoUlv va :

3. H Aiadikaaia Tou Coaching:
¢ Ta Brpara Tou Coaching

¢ To povTEAO GROW

e BeATiwvouv Tnv andédoan Tng opadag
Kal Ta anoTeAéopaTta Tou KAbe aTopou
EexwpioTd.

e AvanTu&ouv TIG IKAVOTNTEG TOU KABe
NwANTR 0€ OAEG TIG PATEIG TNG
diadikaciag MwAnong

e [vwpilouv Nwg va napaTtnpouyv, va
napakivouv kai va divouv feedback

e TvwpiCouv noio aTtuA Coaching va
Xpnoigonoiouv oTIC JIAPOPEG
KATaoTAOEIG

e AEIOAOYOUV TNV IKAVOTNTA TOUG WG
Coach xpnoipgonolmvTacg OgikTeG
METpnong Coach

e XpnoiponoloUv Ta epyaAeia Coaching

4. Anpioupyia Zxediou Apdaong
o la TO GTOHO
e [1a TNV opada
o Xpovodiaypapua kai KPI's.

e [poioTauy€voug TUNUAToG
EEunnpéTnong & Tapeiwv

e [lpoioTapévouc KataoTnuaTwyv

e Area Managers

vl 30



)
= EXCELLENCE & LEAN

MANAGEMENT CONSULTANTS

Selling Through Service

Na pnopoUv ol CUPMETEXOVTEC Vda

KAaTavoroouV Ti¢ dIaoTACEIC TNG 1. E&unnpeTdvTag Tov MeAam
€EUNNPETNONC KAl va eMAEYOUV GUVEISNTA * 2TIYpEG aAN6eIag

OUMNEPIPOPEC MOU 0BNYOUV OF e Mpoodokiec kal Epnelpiec Tou NeAdTn
IKaVOMOINUEVOUG NEAATEG E UWPNAOTEPEG e Ta Eningda EEunnpeTnong

NWANCEIG.

2. H ZuvaAAiayn

] ¢ YNodExoual Tov NEAATN
0<P€M‘I e KaTavow kai Avtanokpivoual

e ANOXAIPETW TOV NMEAATN

O1 OUpMETEXOVTEG Ba pnopoUlv va :
3. Tunoi NeAaTwVv

e AvTmihapBavovrai Tig 8100TACEIG TNG « OI Téooepeig TUNoI Twv MeAaTmdV
€EUNNPETNONG KAl TOV POAO TWV e Mpoogyyion Twv MeAaT®dV
oTEAEXWV €EUNNPETNONG.

¢ Na EVTOI'IiCOUV Kail va 8V5UVG|J(bVOUV 4, A|C|X€ip|o-n CIVTIppr']OEO.)V
TIG GUMNEPIPOPEG NOU ENNPEACOUV TOV e OI KATNYOPIEG TWV AVTIPPNOEWV
neAaTn. o TEXVIKEG XEIPIOUOU AVTIpPROEWY

e Na pnopoUv va avanTtu&ouv
ENIKOIVWVia OUVEIONTA ENIAEYHEVN Kal
HE aTOXO0 TNV €EUNNPETNON TOU NEAATN.

o Na gEoikeiwBoUV aTNV XPNon TEXVIKWV
nou avanTUuooouV TIG OXECEIG HE TOUG
NEAATEG.

e Na BeATI®OOUV TIG IKAVOTNTEG TOUG
OTOV XEIPIOWO TWV NApAnovwy Tou
neAdaTn.

Z€ NOIOUG aneuOUVveTAl

e YneUBuvoug EEunnpETnong
e [lpoioTapévoug TUANATOC
EEunnp&Tnong
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Ta 7 Bapara orn Aiavikn NMwAnon

Na UI0BETCOUV Ol GUMMPETEXOVTEG
pHeBodoAoyieg nou Toug Bonbouv va
NeETUXOUV UWNAOTEPEG NWANCEIC HE TPONO
€nayyeAuaTikd kai dnuioupywvTac navra
IKAVOMOINUEVOUG NEAATEG.

O@EAn

O1 guppeTéXovTEG Ba pnopolyv va :

e EvTonifouv kal va evouvauwvouv
NapaywyIkeG OUMNEPIPOPEG
NPOOAPHOCUEVEGC OTOV POAO TOUG TMouU
Toug BonBouv va eAéyxouv Kai va
Kabodnyouv anoTEAECUATIKA TIG
oulnTNOEIG e TOUG NEAATEG

e EniA&youv kal va xpnoigonoiouv
OUVEIDNTA TIG TEXVIKEC NWANCEWV OE
KaBe paon Tng diadikaciag NnwANoNG

e EmTuyXdavouv upnAOTEPEC NWANCTEIG
KAl CUMNANPWHATIKEG NWANTEIG

e XelpiCovTal eMdEEIa TIG AVTIPPNTEIG TWV
neAaTov

e EEaoknBouv oTnVv e@apuoyn Twv
TEXVIKWV NWANGNG

o TWANTEG
o T[poioTapévouc Kataotnuatwv
e Area Managers

1.

MpocToipaacia
e [lpoggAeuon
e Evnuepwon
e Enikoivwvia Opadag

XalpeTiopog MeAdTn
e KaAwoopiopa Tou neAdTn
e Anuioupyia @IAIKoU Kal olkegiou KAINATOG

Algpelivnon Avaykwmv
e Texvikn EpwTtnoswv
e Akpdaon

e AvTanokpion

Mapouaciaon MpoTaong
e OQEAN
e JUvOean Pe AVAYKEG

ZupnAnpwpuarikn NwAnon
e ZUvOEDN
e ZUMNANpWHATIKA NwANnon

. XeIpIopoG AvTippAoEwV

e [aTi avTigeTwNICOUPE AVTIPPROEIG
o TEXVIKEG AVTIpPNOEWY

vl
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XTifovTag To MovréAo NMwAnong

MpokeiTal yia €va workshop kai
TauTOxXpOVa HIA EPEUVNTIKN NPOCEYYION
Nnou oTOXEUEl va NAPEXEl OTOUG
OUMMETEXOVTEG Mia peBodoAoyia
avanTugng evog povadikoU PovTEAOU
EEunnpéTnong kal MwAnong.

O@EAN

e [poadiopIoHOG TNG «NEAATOKEVTPIKNG
npooeyyiong Kal Twv Aglav
EEunnpéTnong TnG enixeipnong

e AvanTu&n evdg MovTtélou MwAnong nou
Ba odnyei og uYPNAOTEPEG NWANTEIG OTO
KkaTaoTnua

e [1poadIopIoHOG TWV EMINPOCGOETWV
IKAVOTATWV Kal JEEIOTATWY Nou
anairoUvTal yia TNV €niTeuén UWnAnRg
anédoong

e Anuioupyia EvOC OUCTHAUATOG
€knaideuong, napakoAoubnong Kai
Coaching pe aToxo TNV ouvexn
avanTuén Twv NwANCEwV

€ Noloug ansuvBuveTal

o TevikdC AleubuvTnC
e AIEUBUVTAG AIKTUOU
e AleuBuvTéc KaTaoTnudaTtwy

vl

1.

Anuioupyia OpdapaTog

e To 'Opapa TNG Enixeipnong

o TI MpoOoQEPEI OTOUC NEAATEG

e O1 Aieg Tng Enixeipnong kai o1 A&ieg
EEunnpéTnong

e ZTOIYXEIa MoloTIkAG EEunnpéTnong (RAITER)

. MovTélo MwAnoswv

¢ 'Epeuva MNehatwv

e TUNol NwARoEwWV

e Avantu&n MovTeAou
e >xedIaouOG TwV KPI's

. 2xedlaopog MovTéAou Zuvexoug

AvanTtugng

e SUYKEVTPWON NANPOPOPIDV

e ASloAoynon IkavoTATwy MwAnTWV

¢ [1poadiopIoHOC TwV eMnNAEov deEIOTATWV

e 3xe01A0HOG EVOC HAKPOXPOVIOU Kal
noAueninedou nAdvou AvanTu&ng AgEloThTwV

e >xedIa0poG Twv Retail Leadership Standards

. Coaching

e Baoikég Texvikég Coaching
e Avantuén EpyaAeiwv MapakoAouBbnong,
AEloAdynong kal Eknaideuong
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AnoTteAeopaTikoTnTa oTnV ENikoivwvia I

To npoypaupa napouacialel TiG dIA0TACEIG
Kdl Ta MOoIOTIKA oToIXEia TNG
EEunnpéTnong. EoTialovTag o auTtd divel
TEXVIKEG ENIKOIVWVIAG KAl XEIPIOKOU TWV
OIaPOPETIKWV TUNWV NEAATWV HE ANWTEPO
oTOX0 va avanTu&el Tig OeE10TNTEG

1. Autoa&loAdynon

e AiGyvwon Tou eninédou EEunnpETnong &
Enikolvwviag

. MoiloTikn EEunnpéTnon

e STIYUEG aARBelag

EMIKOIVWVIAG TWV OUMHETEXOVTWV.

e Ta Enineda EEunnpETnong

e XapakTnploTika MoloTikhg EEunnpeTnong
OpEAN (RAITER)

O1 ouppeTEXOVTEG Ba pnopoUlv va : 3. O NeAdtng
¢ O1 MNpoadokiec Twv MeAaTwv

e TUNol MeAaTwv
e WG TOUG NApakivoUpe

e AvTiAauBavovTai TiG d1a0TACEIG TNG
€EuUNNPETNONG Kal va eniA&youv
CUMNEPIPOPEG NMou ennpealouv BeTIKA
Tov neAamn 4. ToviCovtag To BeTIKO

e Na pynopouv va avantugouv e OpiAia
EMNIKOIVWVia OUVEIDNTA EMIAEYUEVN Kal
ME OTOXO TNV £EUNNPETNON TOU NMEAATN.

» Na €goikeiwBoUV OTNV XProN TEXVIKOV 5. AvTipeTonion MeAat®v
nou avanTUooouV TIC OXETEIG E TOUG e XeIpIopog KAaoikwv Zupnepipopwyv MNeAatwv
NeAATEG e XeIpIopoG AuoapeoTnuévwy MeAaTwv

e Na BeATI®OOOUV TIG IKAVOTNTEG PAG OTOV o XeIpIono¢ AUOKOA®WV MePINTWOEWY
XEIPIOHO OIAPOPETIKWV CUHMEPIPOPWV
neEAATWV 6. Autoa&lioAdynon & MAdvo Apaong

e >xedIAOOUV €va NPOoWNIKO NAAVO
avanTuéng

e Mn AekTIkf Enikoivwvia

€ NOIOUG aneuBUveTal

e YneuBuvoug EEunnpéTnong
o TWANTEG
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AnoTteAeopaTikoTnTa oTnVv Enikoivwvia 11

To npoypappa NapéXel EIDIKEG TEXVIKEG
Kal napouaialel GUPNEPIPOPEG Nou
BonBoUvV Toug NWANTEC va dnuIoupyrnoouyv
MIa EMNIKOIVWViA OUCIAaTIKN Kal
anoTEAECUATIKN ME TOUG NEAATEG

O@EAN

O1 ouppeTEXOVTEG Ba pnopoUlv va :

e EnIAéyouv Kal va evouvapwoouyV TIG
NapaywylkeG CUPNEPIPOPEG NOU TOUG
BonBoUv va eAéyxouv Kal va
kabodnyouv anoTeAECHATIKA TIG
oulnTNOEIG e TOUG NEAATEG

e Na gniAéyouv Kal va xpnaigonolouv
OUVEIONTA E€I0IKEG TEXVIKEG ENIKOIVWVIAG
oxeOIAOPEVEG Yia uwnAoU eninedou
€EunnpeTnon

e ENIAEYOUV CUUNEPIPOPEC KAl TEXVIKEC
nou odnyouv TNV enikoivwvia
NWANCEWV O £va uPnAoTEPO eninedo
evw napdAAnAa xTidouv Tnv oxEon e
Tov neAdTn

e EvOuvauwaoouv Tov pOAO TOUG
anévavTi gTov neAdTn

€ NOIOUG aneuBUveTal

e ‘Epneipoug NwANTEG ka1 YneuBuvoug
EEunnpeTnong

e [IpoioTapévoug TUANATOG
EEunnpéTnong

vl

4.

E€aopaAifovtac Tnv Tlpogoxn Kkai To
EvdiapEpov

¢ 'EEUnvN Elocaywyn

o \ekTIKG Kal OnTika EpeBiopaTa

e AWOOA TOU ZWHATOG

Mapaywyikeg EpwTnaoeIg

e TUNol EpwTnocwv

¢ Mapadeiypyata EpwTnoswyv

e KpatwvTtag Tnv MpwToBoulia otnv ZulATnon

EvepynTikn Akpoaon & Avtanokpion
e EvepynTikn Akpoaon

e Epnodia Akpoaong

e Weudoakpoaon

e TEXVIKEG AKpOAONG

¢ Enavadiatunwon

o Mapdappaon

e AvTavakAaon

Algkdiknaon

o MMadnTIkn Zupnepipopd / eNIBETIKN
Suunepipopad

o AIEKOIKNTIKA SUPNEPIPOPA

e Mapadeiypata ZUPnepIPopwY

e Eunoddia otnv Alekdiknaon

o ®oBol, To MalUpo Kouri
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ESunnpeTnong

OepartoAoyia

To epyaoTtnpiakd npoypaupa Hyeaoia
EEunnpETnong oToxeUsl oTNV avanTuén
Tou KaBodnynTikoU pOAOU TwV
OIEUBUVTWYV KAl MPOICTANEVWY OTNV
diadikacia Tng eunnpeTNONG TWV
neAaTwv.

OI oUpMETEXOVTEC Ba pnopoUlv va :

e AvTIAN®O0oUV Ta KATOVOUACOUV Td
onueia Tng d1adpoung Tou NeAATN Nou
¥TiCouv TNV guneipia eEunnpéTnong oTo
OIKO TOUuC KaTaoTnua

e E@apuooouv Ta epyaleia kai TIg
TEXVIKEG Nou d1dAXTNKAv yia Tnv
EVOUVANWON TWV EUNEIPIOV TOU NMEAATN
OTO KATAOTNMA TOUG

e EniA&youv kai va avantlooouv ocwoTd
TNV ohdada Toug

e Anuioupynoouv €va opaua yia To
KaTaoTnua Toug nou Ba napakivei Kai
Ba kepdilel TNV DECUEUDT TWV NEAWV
™G

e AnMIOUPYNOOUV Hia KOUATOUPA
eEunnpeTnong nou Ba nnyadel yéoa ano
Toug gpyalOPEVOUC

e [poioTapévoug TURUATOC
E€unnpeTnong

e AlgubuvTéc KaTaoTnuatwyv

e Area Managers

To nepiexdpevo npooapudleTal TNV oTPATNYIKA
OTIG avayKeg Tou opyaviopou. 'Eva Baoiko
(PACHA NEPIEXOUEVWYV Eival TO aKOAoOUBO:

1. To «Ta&idl Twv Epneipioov» Tou NeAATn
o KaTaypa®n Twv gPNEIpIOV TV NEAATN

e Ta 5 BriuaTa TnG avaAuong TwV EUNEIPIOV TOU
neAdaTn

e MpoTdoeig BeATiwong TnG guneipiag Tou
neaarn.

2. XTifovTag pia Auvatn opdda EEunnpeTnong
¢ To Npo®iA Tou «unguBUvou eEunnpeTnonc»
e [Voelg, IkavoTnTeG KAl XTAON
e EniAoyr Twv uneuBuvwyv eEUNNPETNONG
¢ Eknaideuon & AvanTuén
e Coaching

3. AnuioupyeioTe €va AuvaTtod ‘Opapa
¢'Opapa & A&iec Tou opyaviguou
e To 'Opapa Tou d1IkoU 0ag KaTaoTHKATOC
¢ XTioTE €Vva duvaTo Pnvupa
o Xapa&re pia diadpopn yia To JEAAoV
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Service Excellence

OspartoAoyia

Na pnopoUv oI GUPHETEXOVTEC Vda
KATavornoouv TIG dIa0TACEIC TNG
€EUNNPETNONG Kal va €MIAEYoUV CUVEIDNTA
OUMNEPIPOPEC NMou 0dnyolv oTnNV
IKavonoinon Tou NeAATN KAl avantTuogouv
TNV apoaoiwar] Tou.

Ol OUPHETEXOVTEG Ba Unopouv va

AvTiIAapBavovTai Tig 81a0TACEIG TNG
€EUNNPETNONG Kal Tov pOAO TwV
OTEAEXWV EEUNNPETNONG

Na evTonilouv Kal va evOuvapwvouv
TIG CUMNEPIPOPEC Nou ennpealouv Tov
neAaTn

Na pnopoUv va avanTtu&ouv
EMNIKOIVWVia OUVEIDNTA EMIAEYHEVN Kal
ME OTOXO TNV €EUNNPETNON TOU NeAATN.
Na €&oikelwBoUV aTNV XPron TEXVIKWV
nou avanTUooouV TIC OXETEIG E TOUG
NEAATEC

Na BEATIWOOUV TIC IKAVOTNTEC TOUG
OTOV XEIPIOKO TwV Napandvwy Tou
neAaTn

YneUBuvoug EEunnpéTnong
>TeAEéxn EEunnpéTnong
MpoioTapevoug TUAKATOG
E€unnpetnong

vl

1.

EEunnpeTwvTac Tov MeAdTtn

e >TIVHEG aAnBeiag

e Mpoodokiec kal Epnelpiec Tou NeEAATn
e Ta Enineda EEunnpETnong

2. Anuioupyia ZxECEWV

¢ OI BaOIKEC apXEG AvANTUENG OXECEWV HE TOUG
NEAATEC

e EoTidlopal oTov neAdTn

e ENIKOIVOV® anoTEAECNATIKA WE TOV NEAATN

. EIOIKEG NeEpINTWOEIC NEAATWV

4. Alaxeipion napanévwy

e AOyol Unap&ng napanovwyv
e TEXVIKEG XEIPIOKOU napanovwv
e Mnv @opTileoTe PYe apvnTIKA ouvalobnuarta
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Anokaraoraon ZXECEwV HE TOUuG MeAaTeg

OepartoAoyia

Na UI0B€TAOOUV Ol CUPHETEXOVTEG 1. EnavagépovTag Tn ZulnTnon
HeBodOoAOYIEG KAl NPOCEYYIOEIG NMOU TOUG e TexvikEG Enavagpopdg

BonBouv va xeipifovral QUOKOAEG e O1 3IKEC 0AG NEPINTWOEIG
KaTaoTdoeic eEunnpeTnong NEAGTWV e

TE)\'IKé oTOXO0 TNV CII'IOIfCITC'IOTCIOI] g 2. AvemBUpnTeC MANPOPOpiES
OXEONG Kal TNV EVOUVAHWON TNG o Texvikég Mapoxng AvemBuunTwy

apooiwong TWV NEAATWV. MANPOQOPIGY

¢ O1 JIKEG 0AG NEPINTWOEIG

3. ANokaTaoTaon TNG XX£ong YE Toug MeAATEG

e AkoUOTe Kal ANoQopTIOTE TNV £VTAON

OI oUpMETEXOVTEC Ba pnopoUlv va : e Mapaywyikeéc EkpAaceig
) ' e O1 5 TEXVIKEG anoPoOpTIONG
. EVTOHICOUV'KCII va sv6uva!.1wvouv TIG « MpoxwpACTe TNV dladikacia eEunnpétnong &
napaywylkeg OUPNEPIPOPEG Kal TOV A®OTE pia duvapikn Alon
NEAATOKEVTPIKO XAPAKTAPA TNG « EQappoyh
g€EunnpeTnong

e Na €&oikeiwBoUV oTNV XPAON TEXVIKWOV
nou anokaBioTouV TIGC OXEOCEIC UE TOUG
NeAATeC 0TO €Minedo TNG €EUNNPETNONG

e Na BeATI®oOOUV TIG IKAVOTNTEG TWV
oTeAexwV €EUNNPETNONG OTNV
dlaxeipion dUOKOAWV KATAOTACEWV
gEUNNPETNONG

e YneUBuvoug EEunnpETnong
e T[poioTapévoug TURUATOG
EEunnp&Tnong
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Generate Customer Experience Toolkit

OepartoAoyia

To Generate Customer Experience Toolkit
gival éva epyaleio eknaideuong
NPOCAPHOCHEVO NANPWCE OTIC AVAYKEG TWV
KATaoTNUATWV AIAVIKAG NwANonG.
MpokeiTal yia pia oAigTikn diadikaaoia
EKNAIdEUONC WE TNV CUHPHETOXA OAWV TWV
EUNAEKOUEVWV OTNV d1adikaaoia
egunnpéTnong. O oTOXO0G ToU €ival n
«ApioTeia» otnv EEunnpéTnon kai n
evOuvApwon Twv JeEIOTATWV TWV
epyalopévmyv.

e Eival NnpooapuooPEVO 0TNV avayKeg
TOU opyaviopou Kadl oTnVv oTpaTnyikn
TOU

e EvepyonoioUvTal 6Aol o1 EUNAEKOUEVOI
otnv diadikaoia eEunnpETnong Kai
IKavonoinong Tou NeAdTn

e [pooappoleTal OTIG NPAYHUATIKEG
avAyKeG TOU KATAOTAMATOG

e Eival NnpakTikO Kal EUKOAO

e Anuioupyei Hia 1oxupr KouAToUpa
EEunnpeTnong kai NMwAnong

e Evduvapwvel TNV Epneipia Tou MeAdrn

e Au&avel TIG NWANOCEIG

e YneuBuvoucg EEunnpeTnoNg

e T[poioTapévoug TUNHATOG
E€unnpéTnong

e AlguBuvTEC KaTaoTnuaTtwyv

e Area Managers

vl

To nepiexdpevo npooapuoleTal oTn oTpaTnyIKNn
Kal TIC AVAYKeC Tou opyaviouou. 'Eva Bacikd
(PAoNa NEPIEXOUEVWYV Eival T akoAouba:

1. Speeding Phase/ddon Ekkivnong
¢ [poKeITal yia BaoikeG oulnTROEIC Onou
dlaPopPWVETAl N €vvola TnG eEunnpETNONG.

2. Service Excellence/ApioTn EEunnpéTnon
e EoTidleTal og BEpaTa nou apopouv TNV
€EUNNPETNON OE ENIPHEPOUC TOUEIC PUE EPPAcn
OTNV CUUMNEPIPOPA

3. Accelerate Sales/EmiTaxuvon NwAnoswv
o AQOpa KUPIWG TEXVIKEC NMouU OIEUKOAUVOUV TN
diadikacia TnGg NnwAnong and Toug unaAAfAoug
€EunnpETnong.

4. Creating Relations/ Anpioupyia Xxéocwv
e EOTIAZETAI O€ TEXVIKEG EMIKOIVWVIAG PE OTOXO
TNV dnUIoupyia evog kKaTaAAnAou KAipaTog Kai
nAdiciou gnikolvwviag 6nou Pnopei va
avanTuxBei ye emiTuxia n oxéon unaAAfAou
eEuNNpPETNONG Kal NEAATN.

5. Management Review/Alaxeipion
AvBpwnivou Auvapikou
¢ [poKkeITal yia epyaleia nou BonBouv Tov
unevuBuvo oTtnv diaxeipion Twv epyalopEVV
OTO KaTaoTnua.
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Eqpappoopuevo Merchandising

To npoypappa oToxeUEl va £QodIAgsl TOUG
OUMUETEXOVTEC HE TIC BATIKEG APXEC Kal
peBodoAoyieg Tou merchandising kabwg
kal va eEaoknoel TIG 0e€16TNTEG oulNTNONG
& enixeipnuaToAoyiac.

OepartoAoyia

Epapudoouv Gueoa TIG apXEC ToU

merchandising oTnv nNpagn

e T[pocToipalovTtal owaoTd npiv TNV
ENIOKEWN OTOV NEAATN

e EpydalovTal yebodoloyikd kal anodoTikd

e EnixeipnuatoAoyroouv e TOV NEAATN

yia 6fuaTta nou agopouv Tov

merchandising

e YneuBuvoug Merchandising
e MwANTEG

Merchandising

¢ O poAocg Tou Merchandising

¢ O1 oToxol Tou Merchandising

e Ta nevte “MPEMEI” Tou Merchandising

. To Epappoouévo Merchandising

e KaTnyopiec ayopwv PYEoa oTo KATAoTNHA
¢ O1 Baoikoi oTdX0!l TWV UNEUBUVWYV TWV
Supermarket
e Baoika onueia Tou EQapuUooPEVOU
Merchandising
- H pon Twv kaTavaAwTtwv
- @¢on oTa paogia
- Xwpog oTta pagia
- MpoBoAég

MoloTika ZTolIxeia — Aoun Tng Eniokewng
e Ta npooovTa Tou 1davikou merchandiser
e [pocTOIpacia

e H guvoAikn Aoun Tng Eniokewng

XeIpIoPOG AvTIppHoEWV

vl
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40 eknAaIOEUTIKEG EVOTNTEG YiAd BeATiwoN eNIHEPOUG JEEIOTATOV
NMwAnToV

Ol wANoeLg elval Eva emdyyeApa Tou amnattel éva eupl paocpa S£ELOTHTWVY OV TIPETEL VA
ouvdualovtal pe SLaiTepa XapAKTNPLOTIKA TNG TTPOCWTILKOTNTOG TOU TWANTH.
o To OKOTIO AUTO £Xou e Slapopdwoel 40 ekMalSEUTIKEG eVOTNTEG TOU GUMPBAAAoUV otnv BeAtiwon

EMUEPOUC SEELOTTWV.

O 40 Ospatoloyieg

KaBodnywvTtag péoa and tnv AvakadAuyn
Avaykwv

Mpooapuoyn oTo MpogiA Tou AyopaoTn
Xelplopog AvTippnocwy Kal AnokaTtdoraaon
SXETEWV

XTioIHO IXETEWV

XTiCovTag Epnmiotoouvn

TnAENnWANOEIG

Virtual Selling

AnuioupywvTag Auvata Mnvupara
KavovTag Auvapikeg MNapouaiacelg
. EAéyxovTag Tig ZulnThosEig
.MAwooa ZwpaTtog oTIic NwANOoEIC
. EvepynTikn Akpoaon
.4 + 1 TEXVIKEC ENIKOIVWVIAC NWANCEWYV
. AvakdAuypn «KpUPHEVOV AVAYK®V»
. Alaxeipion Adiagopiag
. Emikoivwvia Mg Ala@opeTikoUg TUnoug
MNeAaTwv
MNeioTikn Napouaciaon
Mapouaciaon EnTuxnuévwy MNepInTOoswy
(Cases)
Sales Playbook

Others Centered Sales
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32.
33.
34.
35.
36.
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40.

.H ZuvaiodnuaTikn Nonpoouvn oTIG
MNwARoCeIg

AokwvTag Enippor) kai Neibw

Personal Branding for sales success
Upselling & Cross Selling

Aiaxeipion Mayidwv Tou AvTaywviouou
>TpaTnyikog =xediaopog MwAnaong
MNwAnon Méow Texvikng EEunnpeTnong
MwAnon ‘EvavTi AvTaywVviouou
Problem Solving Sales

AvTIJETONION TWV TAKTIKOV TV
AyopaoTwv

O PoAol kal AppodidoTnTeg MpoioTapévou
NwARoewv

TonoBeTWVTAG ZTOXOUG

Coach as a Leader

EmTuxnuévn ZuvevTeuEn

XTiovTac Ynepngaveia otnv Ouada
Anpioupyia Opadwyv YwnAng Anddoong
XTiovTag Xx€ocic he C-suite

MNwAnon oe C -suite

Storytelling

Sales Project Management
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MNa nepLocotepeg MANPOPOPLEG OXETIKA HE TG CUBOUAEUTIKEG KL EKTIALOEUTIKEG
pag untnpeoieg otov TopEa Twv NMWARCEWV UITOPELTE VA ETILKOLVWVNOETE Mol Lag
ota:

210-48.38.714, 712 & 706 | sales@excellence-lean.gr
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